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Pay-Dirt in Nevada! 


The development of new ore bodies plays a 
vital part in Anaconda’s expansion program. 
The Yerington property was explored and ac- 
quired by the Company during the early 1940's. 
Its current development is one of several Ana- 
conda projects undertaken to increase the pro- 


duction of copper. 


In addition to expanded mining activity, 
Anaconda’s post-war program includes new 
developments in metallurgy and manufactur- 


ing. For instance, large scale modernization of 


ANACONDA 


COPPER MINING COMPANY 





Artist’s drawing of Anaconda’s new copper 
mine and precipitation plant now under 
construction at Yerington, Nevada. Here 
open-pit mining of copper oxide ore will 
produce an estimated 66,000,000 pounds of 
copper annually. Production is scheduled 
to begin at Yerington late next year. 


manufacturing facilities results in steadily im- 
proving service for customers of Anaconda 
subsidiaries. At the same time, application of 
new mining and metallurgical methods is in- 
creasing production of all major metals in the 
Anaconda family. As metals grow in impor- 
tance to the nation’s future economy, so grows 


Anaconda. 


Anaconda Family of Metals—Copper, zinc, 
lead, silver, gold, platinum, cadmium, vanadium, 
selenium, manganese ore, ferromanganese. 


Anaconda Sales Company 

The American Brass Company 

Anaconda Wire & Cable Company 
International Smelting and Refining Company 
Andes Copper Mining Company 

Chile Copper Company 

Greene Cananea Copper Company 52325-4 
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Dakar, capital of French West Africa, one of the latest cities connected to the United States through Bell System Overseas Telephone Service. 


A VITAL SPEECH PATH 


TO FARAWAY COUNTRIES 


World-wide events emphasize the value 


of Overseas Telephone Service 


Great forward strides have been made since 
the Bell System inaugurated Overseas Telephone 
Service in 1927, 

Then there was only one link and that was 
from New York to London. Today this radiotele- 
phone service reaches out to more than ninety 
faraway countries and territories. 

In 1927, only twenty-three hundred Overseas 
calls were made. More than that are now made 


every day. There have been important improve- 
ments in the quality of service and substantial 
reductions in rates. 

Here is a tool of increasing importance to 
finance, industry and commerce and a vital inter- 
national voice channel for Government and the 
Armed Forces. The growth of the service over the 
past twenty-five years is proving of particular 
value right now. 


BELL TELEPHONE SYSTEM 
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RAW MATERIALS 


e « «e greater each year as 


the Land of Industrial Opportunity ee 
MARKETS 
The Heart of the Great Midwest, America’s No. 1 pro- 


ducer of agricultural wealth, comprises the four rich 


states served by fe 
20) 2018 Wale), 
The Minneapolis & St. Louis Railway — 


Soil of rolling prairies, fertile as any on earth, is only 
one of the many resources, listed on this page, that make 
the Midwest Great as 


e A Place to Live and Work 
© A Vast Consuming Market 


© An Unexcelled Location for Industry and 
Business 


The Diesel-powered M. & St. L. Railway, a vital link % TRA N S PO RTATIO N 
in Midwest Transportation, offers efficient freight serv- f% 
ice, complete in detail, to Manufacturers and 
Distributors; and advantageous Industrial 
Locations in thriving, progressive com- 
munities on its lines. 
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Fast Dependable 
Freight Service 


FAST FREIGHT SERVICE SIH E GREAT MIDWEST 


7ée Minneapolis & St. Louis Radway ; 
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W hat’s in a bullpen? 


THis ISSUE’s cover piece (“The Brave 
Bulls,” page 14) gives us a chance 
to clarify a matter which keeps pop- 
ping up in letters from our sub- 
scribers. It is the distinction between 
what might be called the basic value 
approach to investment and the 
stock market approach. 

The basic value approach requires 
analysis of a corporation’s markets, 
present and potential; a review of 
its past performance, financial and 
otherwise; continual comparisons 
with the competition; a little char- 
acter analysis or management eval- 
uation; and an eye cocked on the 
general stream of business activity. 
These factors, bundled into readable 
stories and informative tables, are 
the bread and meat of Forses’ 
menu. They are, we believe, the 
essentials of a sound business-and- 
financial outlook. 

But even if we were to embody all 
these essentials in every scrap of our 
semi-monthly copy (and we haven't 
—yet), the results would not enable 
anyone to predict the market price 
of a share of stock. Not, at least, 
over the short term. The reason is 
that the market is a composite of 
individuals most of whom buy in on 
a very different basis. Some choose 
their investments on the basis of 
hunch, or an appealing name, or an 
earnings clipping from the daily 
newspaper. Some buy on tips, which 
are most readily furnished by those 
with no information and those with 
an ax to grind (i.e., a position in the 
recommended issue). Most, in all 
likelihood, make specific selections 
if, when or because others do so. 
And clever traders who have a feel- 
ing for these mass appetites and 
mass regurgitations can turn a point 
or two by anticipating them. 

Hour-to-hour trading, however, is 
not the same thing as week-to-week 
or month-to-month market forecast- 
ing. Conceivably, a science of mar- 
ket forecasting could develop—once 
the social psychologists discover a 
way to predict the behavior of heter- 
ogeneous crowds in general. And 
Forbes, conceivably, could develop 
into a specialized journal of Wall 
Street psychology when that day 
arrives. But at the moment, as our 
piece on the brave bulls indicates all 
too clearly, there is only one answer 
to the question: “What’s the market 
going to do?” The answer: “Nobody 
knows.” 





——_SIDE LINES—— 





Alver 


A security analyst we know re- 
gards the market as a haunt of those 
who dream, those who hope, those 
who seek escape from the workaday, 
penny-by-penny world. To the ex- 
tent this is true, it may account for 
the large number of Wall Streeters 
who seem to have been born under 
the star of Taurus, the bull. It could 
also explain the frenzies of euphoria 
and depression which sweep over 
the Big Boarders from time to time 
—sometimes in accord with the 
meanderings of the business index, 
sometimes for no obvious reason at 
all. 

Thus the insiders of 1803 were 
able to push up National Bank stock, 
fomenting bullish expectancy as the 
nation’s bank business expanded. 
And thus in 1837, a few strategic 
buy orders in rail stocks began a 
wave of speculation in “streaks of 
rust”—a wave that recurred repeat- 
edly for 80 years. And thus, the 
bears have been able to capitalize on 
foolish optimum time after time: 
Dan'l Drew, dubbed Ursa Major or 
the Great Bear; Jubilee Jim Fisk; 
and Mephistopheles Gould. But even 
the Great Bear died clawless in 
1879, leaving a watch, a Bible, a 
stock ticker and $1 million in debts. 
Contrary to common assumption, 
neither inside information nor copi- 
ous cash always lends predictive in- 
sight to the possessor. 

But as most investors are aware, 
there are brokers, letters, publica- 
tions and counsellors galore who will 
not admit to not knowing exactly 
what market fad will sweep the 
public next. Fores feels that the 
best service it can render consists in 
reporting and interpreting facts 
about important business organiza- 
tions. If, as in this issue, we venture 
into the bull pen, it is in the same 
spirit of objective reportage—of con- 
veying background facts rather than 
posing as short-term Nostradamuses. 

As every stable boy knows, you 
can’t keep clean in a bullpen with- 
out a stout pair of boots. 
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Prediction: Eisenhower will 
strong Cabinet. 


select a 


Most Roosevelt choices were non- 
entities. 


He never once developed one out- 
standing statesman. 


Truman did little better. 


Expect hereafter much _higher-cali- 
bered Cabinet members, a return to 
pre-Democratic standards. 


Considerable tax relief steps can be 
anticipated. 


Cropping the capital gains impost will 
help. 


Ending the double taxing of stockhold- 
ers would constitute a much more po- 
tent economic stimulant. 


This may be effected before Ike’s term 
terminates. 


We look for many measures designed 
to encourage and expand business and 
employment. . 


How many far-fetched anti-trust suits 
will be buried? 


Such funerals would evoke joy, not 
mourning. 


The tapering off of defense contracts 
need not bring on depression. 


1953 should bring, at worst, nothing 
more serious than some moderate, scat- 
tered recessions. 


The stock market has already largely 
allowed for that. 


Reflation rather than intensified infla- 
tion would now be logical. 


Don't expect Ike to cut the Korean knot 
miraculously. Yet—? 


Let there be no let-up in ferreting out | that tax reductions must await the bal- 


and eradicating poisonous Communistic 
weeds! 


Many palpably still abound. 


Political Social Security is not an ade- 
quate substitute for life insurance or 
personal savings. 


Sacrifice to wrestle towards financial 
comfort in old age. 


Extravagance is suicidal. 


—B. C. F. 





AS FRAYED OLD 1952 moved into its 
last month, businessmen from Walla 
Walla to Miami felt the teeth of an old 
saw: the more things change, the more 
they remain the same. Unlike North 
Carolina’s Paul T. Poole, few could find 
specific cause to thank their customers 
and quit. In Raleigh, after 25 years as 
a poultry dealer, Poole discovered he 
is allergic to chickens. 

What was irritating the economy 
most, entrepreneurs thought last month, 
was what has always plagued it: 
prophets of doom in the middle of 
boom. Through 11 months of highly 
prosperous uncertainty (see Forres 
Index, p. 31) and the noisiest national 
election on record, retailers, farmers, 
industrialists worked amidst a Schén- 
bergian atonality. Every optimist had 
his pessimist; every hope, a wet blanket 
to squelch it. Last month the cacaphon- 
ous counterpoint jarred on. 

For the bright side, National Asso- 
ciation of Credit Men VP Henry H. 
Heimann snapped at economists who 
predict “the next depression, when it 
will come and how severe it will be.” 
It is not inevitable, says he. 

“We are worried, not because we 
have too little food, but too much; not 
because we produce too few things, but 
too many; not because we have too 
little to spend, but because if our 
government costs go down we will have 
more to spend and what we want to 
buy will cost us considerably less. 
Surely we have not become so bankrupt 
in sound thought that we believe for a 
moment it is better for us to work a 
third of the day for our government 
and that it can spend our earnings to 
better advantage than we could.” 

On taxes, business’ biggest itch, 
Pennsylvania’s Representative Joseph 
W. Martin, Jr., brought Heimann hope, 
suggested Congress might cut levies, 
possibly before the nation’s budget is 
balanced. But before tax-axed industry 
could beam, long-faced New York Uni- 
versity Economist Jules Backman moans 


ancing of the budget. Corporation in- 
come and excise assessments tacked on 
to fight the Korean war, says the pro- 
fessor, cannot be trimmed unless Fed- 
eral spending is shaved by $8.5 billion. 
And with the current budget running 
$10 billion into the red, balancing it 
will demand an expenditure slash of 
$15 to $20 billion. 


Unreasonable noise? 


Holds Backman: business has been 
dominated by arms expansion and civi- 


6 


lian goods contraction for two years, 
Although civilian lines have shown 
some recovery since last spring, he is 
“doubtful” whether the country will see | 
an early return to the peak levels in 
civilian output prevailing in early 195], 

To merchants and manufacturers 
girding for release of pent-up civilian 
demand when the arms build-up peaks 
off, Backman’s dampening comments 
sounded dangerously like a new auto- 
motive device examined by New York’ 
Motor Vehicle Bureau last month, 
Called the “Roscoe razzer,” the gadget 
is designed to fit any exhaust pipe. 
When Bureau Counsel Mortimer M. 
Kassell learned the invention emitted a 
familiar Bronx cheer when exhaust gas 
blew through it, he ruled it illegal, 
claimed it gave out “an unreasonable 
noise.” 


Reasonable noise? 


More reasonable, thought sellers, 
were the heavy orders racked up for 
spring 1953 fashion apparel in Man- 
hattan’s showrooms. With retailers con- 
centrating on keeping current sales in 
line with high consumer income, out-of- 
town buyers swarmed into the big 
town, did as much buying as looking. 
In the trade, old-timers advised stores 
to commit themselves to at least 60% of 
spring needs, insist on early delivery 
for promotional purposes. Although 
medium- and popular-priced garments 
have taken a beating in recent months, 
high-quality goods are being well re 
ceived. This is explained, said one 
manufacturer, by the new popularity @ 
wool jersey and man-made fabric, 
both relatively high-priced. 

For the nearer term, as the nation’ 
Santa Clauses loosen up their pus 
strings, holiday-hep merchandisers 
eagerly eye the record $187.6 million 
in Christmas Club checks mailed last 
month by Mutual Savings Banks alone. 
If the sum, as MSB Association’s Rob- 
ert M. Catherine put it, reflects “the 
true spirit of thrift” to barkers, # 
tinkled like the spirit of Kris Kringle 
to retail stores. Accounts receivable 
dealer Standard Factors Corporation 
guesstimated a 10% boost in seasonal 
trade for jewelry, variety, department, 
clothing, electric appliance and ra 
TV stores. One dispirited exceptiom 
liquor, sales of which have “lim 
along this year.” Although he n 
no figures, SFC President Theodore H. 
Silbert predicted December department 
store volume “will exceed that of the 
same month in 1951.” The one unfavor 
able element, said he, is a possible 
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Ever think of DIABETES this way? 


a medical authority compares the 
diabetic person to a charioteer, whose 
chariot is drawn by three steeds named Diet, 
Insulin, and Exercise. This authority points 
out that it takes skill to drive one horse, 
intelligence to manage a team, and unusual 
ability to get three to pull together. 


Yet, the diabetic person . . . if he is to 
maintain good health and avoid complica- 
tions . . . must learn to harness diet, insulin, 
and exercise and make them pull together 
in complete harmony. Only in this way can 
well-established diabetes be kept under 
good control. 


What is insulin... why is it used? 


Insulin is a secretion of the pancreas 
gland which enables the body to store and 
burn sugars and starches (carbohydrates). 


When the pancreas fails to produce 
enough insulin, sugar is not fully utilized 
and diabetes may result. It then becomes 
necessary to replace natural insulin with 
prepared insulin, or to reduce the need for 
it with a carefully adjusted diet. 


Why are diet and exercise 
so important? 


Diet is a vital part of every diabetic’s 
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treatment, for it determines the amount of 
sugar and starch taken into the body. It is 
estimated that one third to one half of all 
known diabetics do very well on diet alone. 


In all cases, however, the doctor’s advice 
is needed about the kinds and amounts of 
foods that will best meet the needs of each 
patient. Active work or exercise is necessary, 
too, as it helps the body burn up sugar and 
starches. 


If you are a diabetic, your faithful, in- 
telligent cooperation with your doctor may 
help you to control the disease through 
diet, insulin, and exercise. In most cases, 
you can look forward to living a long life 
with almost undiminished activity. 


Guarding against diabetes. 


Medical science has not yet discovered 
why certain people develop diabetes. Re- 
search, however, has revealed who are its 
most likely victims. They are: 


1. Middle-aged, overweight people. 
Anyone can help guard against diabetes by 
keeping his weight down. The only effective 
way to do this is by controlling the amount 
of food you eat—especially sugars, starches, 
and fats. 


2. People who have diabetes “‘in the 
family.” A tendency to diabetes may be 
inherited. So, if you have diabetic relatives, 
you should pay particular attention to diet, 
and be alert to the usual signs of diabetes. 
These include excessive thirst and hunger, 
frequent urination, and loss of weight and 
strength. 


Authorities estimate that there are at 
least one million people in our country who 
have diabetes and know it, while another 
million have the disease but do not know it. 
Moreover, about 60,000 new cases are dis- 
covered every year. 


Since the signs of diabetes may not ap- 
pear at the onset of the disease, it is always 
wise to have periodic medical check-ups, 
including urinalysis. This is important be- 
cause when detected early, the chances for 
successful control of diabetes are best, often 
by diet alone. 


Fortunately, constant research on new 
and more effective combinations of insulin, 
as well as new discoveries about the disease 
itself, hold great hope for further advances 
against diabetes. 








Please mail me a free 
copy of your booklet, 
1152-F, “Diabetes.” 
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to buy fine 
property 
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pre-view through 
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The National Real Estate Clearing House 




















Among current choice offerings 










































In New Canaan, Conn. — Beautifully 
planned and landscaped 13%4-acre farm 
estate. New England Colonial style main 
residence of 15 rooms—7 master bedrooms, 
4 baths. 4 svts.’ bedrooms, bath. Cottage, 
6-car garage with apt., greenhouse, farm 
bldgs. Offered at $75,000... Ask for bro- 
chure F-43857. 



















































In Lyme, Conn. — Longmeadow Farm, an 
outstanding farm-estate of 90 fertile acres, 
a magnificently restored authentic pre- 






















Revolutionary residence of 14 rooms, a 
spring-fed swimming pool and excellently- 
equipped farm buildings ready to be put 
into operation. All farm equipment in- 
cluded in the sale price of $115,000... 
Ask for brochure F-43848. 








































In Pompano Beach, Fla.—44-unit ocean- 
front pore - motel. $82,800 audited 
gross income, year-round basis. Splendidly 
built modern apt. colony, swimming pool, 
all recreational facilities. Intercoastal 
Waterway. 200 yds. Near Ft. Lauderdale. 
Proven net earnings record. Offered at 
$375,000 .. . Ask for brochure F-80055. 


Ask your local broker—or us—for illus- 
trated brochures on these or — 
types of property. Or may we send you: 
C1 “How to buy real estate” LC) “How to 
sell real estate’’. 



















BUYERS — save time! Let Previews 
give you complete information 
with pictures on homes, estates, 
farms, ranches, camps and busi- 
ness properties everywhere —in a 
wide price range. 

SELLERS — get results! Use 
Previews, the only nationwide mar- 
keting service for fine real estate. 












































To buy or sell fine real estate anywhere, consult 


PREVIEWS nc. 


19 EAST 53r0 STREET, NEW YORK 22, N. ¥. 
BOSTON CHICAGO LOS ANGELES 
20 Kilby St. 231 S. LaSalle St. 900 Wilshire Blvd. 


PALM BEACH PHILADELPHIA SAN FRANCISCO 
270 S. County Rd. 1518 Walnut St. 68 Post St. 































































merchandise shortage holding down 
sales totals. 

“Retailers,” he recalled, “were burnt 
on inventories last year and the year 
before, with the result that many chains 
and stores are operating at rock-bottom 
inventories this year. They obviously 
wish to avoid the January markdowns, 
but in some cases inventories are so low 
that it appears they may run short on 
merchandise for the Christmas rush.” 


Toyland 


Backing Silbert’s survey, retailers 
admitted they had not placed many re- 
orders but manufacturers’ stocks were 
low too, especially on the most popu- 
lar items. Unaffected by light reorders, 
factories claim they were already be- 
hind on demand and late buying would 
only postpone the mid-season scramble. 
When cold weather put customers in a 
holiday spending mood, the toy indus- 
try, for one, expected a hectic rat race. 
One reason was that 45,000,000 toy- 
age children will hang stockings this 
year—1,500,000 more than in 1951. 
The small-fry plaything plea spurred 
furniture and drugstores, garages and 
supermarkets to lay in supplies—a none 
too subtle play at daddy's wallet via 
junior’s wail. High on the novelty list 
are newly designed spacemen creations, 
stimulated by comic books and TV. 
But the kids aren’t the only TV- 
oriented public. In St. Louis, the cops 
got orders to emulate the airwaves’ 
super-sleuths if they wanted to please 
the modern juror. Today’s good men 
and true, insisted Circuit Attorney John 
Kelly, “have been greatly influenced by 
television and radio portrayals of crimi- 
nal investigations. To coddle the court- 
room, Kelly suggested that more on-the- 
scene photographs be used, that con- 
ventional dress—no sport shirts—be 
worn at trials, and that confessions be 
read in the accused person’s actual 
words to eliminate “college English” 
admissions from illiterate suspects. 


Vacancy 


But while kids and cops went futur- 
istic, not everything was pumpkin-pie- 
smooth. At Miami Beach, where realtors 
gathered to cry on each others’ shoul- 
ders last month, Houston Real Estate 
Board Secretary C. H. Bell confirmed 
the consensus that commercial prop- 
erty’s boom has slid past the top in 
many areas. In Houston, pealed Bell, 
population has increased over 10% in 
two years but commercial vacancies 
rose from almost none to about 5% in 
that time. One 30-acre shopping center 
was cancelled after ground was broken 
because merchants feared further ex- 
pansion. Although empty storefronts are 
seen most often in secondary shopping 
areas, San Francisco's stores are 2% 
empty citywide, 6% in Los Angeles: 
County. “We don’t like to call it over- 
built,” hedged California Realtor Oscar 
C. Wyatt, “but the buyer can get a 
better deal now—real estate prices are 
running between 3% and 5% below last 
year.” 

Similar vacancies cropped up in the 
Washington, D. C. neighborhood, in 
Dayton, Cincinnati, Louisville, Atlanta 
and a host of smaller towns. Minnea- 
polis’ Robert B. Boblett claims the high 
rate of store construction caused space 
to ease. “Doggy” fringe locations were 
taken in haste, says he, and are empty- 
ing as storekeepers move to newly-built 
sites. Boblett, like most other realtors, 
believes “the only way to fill them is to 
cut rents 50%. In some businesses, store- 
keepers are asking for lower rents. 
Were not giving them yet, but we may 
have to soon.” 

In home dwellings, the pick - up 
promised when government removed 
all emergency credit curbs in Septem- 
ber had not materialized last month. 
New low-cost houses, still the best- 
sellers, held their high turnover pace. 
But softening in higher prices was 
rampant. Grumbled a Schuermann 
Building & Realty Company spokesman 
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Texas in New England—“Reggie” Hargrove and his Texas Eastern Gas Trans- 
mission have taken half the northeastern natural gas market from Gardiner 
Symonds and his Tennessee Gas. But he still has his payoff problems. 


Natural Gas Lineup—How the 17 major gas transmission companies stack up over 
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in St. Louis: “It’s no longer a seller’s 
market.” Explained a VP of Pennsyl- 
vania Company for Banking & Trusts: 
“We are building houses in Philadel- 
phia far above the expected rise in 
population. Things are coming into 
balance. The buyer is taking control.” 

Yet, if the home-buying wave is re- 
ceding, much of the slowdown can be 
pegged to mortgagemen’s greed. In 
New York, Detroit and elsewhere, ex- 
GI’s are having trouble getting loans on 
dwellings at the Veteran Administra- 
tion approved 4%. Civilian mortgages 
bring up to 5%. 


Crystal bawling 


If property peddlers faced up square- 
ly to a possible decline, oilmen last 
month heard what seemed suspiciously 
like double-talkk. On the heels of In- 
terior Secretary Oscar Chapman’s high 
praise for an “unbelievable record” of 
service, American Petroleum Instituters 
listened to some crystal-bawling from 
New York’s Dr. Marcus Nadler. “So 
far as the oil industry is concerned,” he 
soothed, “the outlook is bright.” In the 
same speech he predicted oil activity 
will stay up to present levels for six or 
nine months, then decline as the buyers’ 
market asserts itself. He called the 
blight on oil’s bright future a “down- 
ward adjustment.” 

More realistically, meanwhile, the 
U.S. Bureau of Mines reported crude 
oil stocks up 4,382,000 barrels between 
October 4 and November 1. In re- 
sponse, Texas Railroad Commission, 
the state’s oil output watchdog, was 
expected to reduce allowable output 
this month after expressing “concern 
~ we may be building stocks up too 

igh.” 

Far more serious to domestic econ- 
omy than return of competition and 
buyer’s choice was the overseas sales 
lag. By dropping 8% under the same 
month for 1951 while foreign buying 
remained high, the lopsided trade flow 
did two things. It helped soften prices 
at home by allowing more production 
to reach domestic markets and it 
drained dollar and gold reserves of 
foreign countries further, making their 
self-sufficiency more remote and con- 
tributing to their internal inflation prob- 
lems. While most taxpayers figured the 
only way to beat living’s high cost here 
was to emulate two West Virginia con- 
victs who admitted making phony 
money in their cell with fingerprint ink, 
foreigners were worse off. In the U.S., 
says the National Industrial Conference 
Board, consumer prices have bounded 
33% since 1946, Chile’s soared 223%, 
Italy's 97%, Brazil’s 75%. Even iron-con- 
trolled British prices leaped 2% more 
than ours. India (31%), Belgium (23%) 
and Switzerland (13%) did better. 
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Harried by this inflation, by labor 
demands, by chafing controls and by 
conflicting signals for the future, one 
U.S. businessman seemed to have 
reached the Promised Land last month. 
Emest G. Shinner, chain meat mar- 
keter, tossed his control, his company 
and his problems squarely at em- 
ployees, contentedly watched the pen- 
sion fund he had set up for them ten 
years ago buy out his interest as he 
got set to retire. 


No mannies 


The great bulk of America’s busi- 
nessmen, however, were eager to keep 


up the fight, found most predictions 
brought them right back where they 
started. They were in much the same 
position as the billy goats of Kodiak 
Island. Upset because the goats of 
Kodiak are all billies, — U.S. Fish & 
Wildlife Servicemen (who apparently 
know more about birds and bees than 
about goats) set out to capture two 
nannies, get them across the swollen 
Knik River northeast of Anchorage. 
With the operation completed, Kodiak’s 
inhabitants were more disappointed 
than the servicemen. The newcomers 
weren't nannies, just another pair of 


billies. 











“Armco” is a familiar word 
in many different tongues. And 
there’s one important reason why. 


It’s The Armco International 
Corporation, Armco’s subsidiary 
that does business in 46 different 
languages, in more than 100 
countries and territories around 
the globe. 


The Armco International Cor- 
poration not only sells and dis- 
tributes Armco Special-Purpose 
Steels in these important foreign 
markets .. . it also fabricates di- 
versified products in its own plants 
overseas. 


ey & ee 


This Armco steel drainage structure serves a South American airport 


These steels speak 
46 languages 


The co-operative spirit of 
Armco people and the Armco tra- 
dition of fair dealing are evident 
throughout the operations of 
Armco International. They have 
helped the company win and hold 
many good friends abroad. At 
the same time, they have enabled 
Armco to broaden its markets as 
well as its products, for greater 
economic stability. 


The current expansion of many 
of its plants—and the growing for- 
eign demand for steels and steel 
products—promise still further 
growth for Armco International. 





ARMCO STEEL CORPORATION \ QMCy 


MIDDLETOWN, OHIO, WITH PLANTS AND SALES OFFICES FROM COAST TO COAST 
THE ARMCO INTERNATIONAL CORPORATION, WORLD-WIDE 
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TRAVELING BY A/R, 
CAR OR ELEPHANT ? 
IN EVERY CASE CARRY 


NCB 
TRAVELERS 
CHECKS 





Going by bus or car—ocean liner, 
train or plane? No matter how you 
come or go, be safe, carry National 
City Bank Travelers Checks. Spend- 
able for everything, everywhere. 
You don't lose if they are lost, 
stolen or destroyed. You geta full re- 
fund. Cost only 75c per $100. Good 


until used. Buy them at your bank, 


The best thing you know 
wherever you go 


NATIONAL CITY BANK 
TRAVELERS CHECKS 


Backed by The National City Bank of NewYork 


Member Federal Deposit Insurance Corporation 








WALL STREET 





ABOUT AS SERIOUS a trade association 
prexy as youd find anywhere is Ros- 
coe C. Ingalls, newly-elected president 
of the Association of Stock Exchange 
Firms and senior partner of Ingalls & 
Snyder. The organization he heads 
works closely with Big Board official- 
dom, is responsible for helping keep 
much of the Street's operational ma- 
chinery in gear. 

Ingalls is not unaware of the criti- 
cism historically hurled at the Street 
from outsiders, or of internal problems 
that make his members bewitched, 
bothered and bewildered. In view of all 
this, he outlines the following problems 
as primary targets for which he is going 
to shoot: 

Number One—and it would be a pop- 
ular platform for any Wall Streeter to 
win on—is to increase volume. (Ingalls 
has not yet spelled out the recipe. ) 

Number Two is closely allied with 
Number One: abolition of the Capital 
Gains Tax which he insists is “freezing 
volume.” 

Typifying the philosophy of the 
Founding Fathers, Ingalls objects vio- 
lently to the tax because “it is not the 
thrifty way of doing business.” Here’s 
an executive talking who hasn’t pam- 
pered himself even to the extent of a 
private office. He feels the Capital 
Gains Tax discourages thrift and that 
what is needed is a just program of tax- 
ation that will produce needed revenue 
without waste. But, much as Mr. In- 
galls applauds Mr. Eisenhower, he 
doubts that the tax will vanish. 

Tax-minded Ingalls claims that in 
coming months he will be much 
occupied with that controversial issue 
labeled Permissive Incorporation of 
Stock Exchange Firms. Like the hardy 
perennials that thrive on the Street’s 
rumor circuit, this question — Would 
Wall Street partnerships be better off 
tax-wise if they were corporations?— 
crops up just about every 24 months. 
Roscoe Ingalls straddles this one nicely. 
(“Some firms might benefit from a cor- 
porate status and that probably other 
firms would not”). 

Finally, there is that much bandied 
matter of education. This Ingalls calls 
his “hobby,” and in view of this he 
promises the Association will be in- 
creasingly active in spreading knowl- 
edge of Wall Street from Main Street’s 
primary grades right up to the Lions 
and Rotary boys and to their feminine 
counterparts. 


Silly stage? 
The venerable journals of Wall Street 
are claiming that dealings these days 
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are getting to the “silly stage.” There 
are sellers of oils, chemicals, utilities 


_and electronics for capital gains and to 


establish capital losses. Then these 
same chaps seem to be the buyers of 
oils, chemicals, utilities and electronics, 
Back-tracking, side - stepping, inching 
ahead, the market reflects the diversity 
of opinion that is found when men 
gather at Broad & Wall to pick each 
other’s brains on what lies ahead. 

One school of thought operates on 
the theory that close to 60% of industry 
has had its readjustment. They look to 
issues of motion picture companies, tex- 
tile firms, shoe makers, carpet com- 
panies, building materials makers, 
whose issues have done less well than 
the construction industry as a whole. 
They also see bright hope for the 
future of aircraft manufacturers who 
turn out jet engines, and especially for 
the electrical equipment group, ex- 
pecting they will increase sales four 
times in the next decade. 

If wire inquiries are any indication 
of investor thinking, it is mandatory to 
note that these have been lower in 
volume, higher in quality than in the 
recent past. A persistent query runs: 
“What is the matter with Celanese?” 
There appears far less interest in Cana- 
dian oils and far more clamor for in- 
formation on the blue chips. 


Fund shifts 


Interest also runs high in the port- 
folio changes of mutual funds. Accord- 
ing to Aigeltinger & Company's re- 
search department, in the three months 
ended September 30 the trusts have 
been heavy buyers of Deere & Co. and 
International Harvester, of Loew’s, 
United and Grumman Aircraft, of 
Westinghouse, National Biscuit and 
American Stores, of West Kentucky 
Coal, N. Y., Chicago & St. Louis, Fire- 
stone Tire & Rubber, of Liggett & 
Myers, of Consolidated Edison, General 
Public Utilities of New England, Pacific 
Gas & Light, of Southern Company, 
Washington Water Power and West 
Penn Electric. In each case they have 
added upwards of 20,000 shares of 
each of these issues. The Funds have 
been sellers of steels, of such favorities 
as Union Carbide, Monsanto, Phillips 
Petroleum, Texas Gas Transmission, 
Chicago, Rock Island & Pacific, Sea- 
board Airline, Southern Railway, Amer- 
ican Power & Light and North Ameri- 
can Company. 


Bumpy roads 


What about the rails? 
This is a big question on the Street. 
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For months market technicians have 
looked to the rails for a clue to coming 
stock prices across the Board. For 
months analysts have been pointing up 
their favorite roads and, with estimated 
dividend payments of $350 million (a 
22-year peak), this has not been diffi- 
cult to do. The controversy of Eastern 
vs. Western roads still rages, no nearer 
to settlement than it was 12 months 
ago. Interjected into this picture is 
speculation on how rails will fare in a 
business climate dominated by the new 
rules of a new administration. Here 
again there is no agreement. Say some: 
a liberalized ICC would benefit the 
roads. Counter others: there is little 
chance of rails getting more money for 
their services even if permitted to 
charge more. If business activity slumps, 
say some, the rails will be hurt; others 
argue they will benefit, since they 
would only be required to use newer, 
more profitable equipment. Of course 
EPT is dusted off, with some fearing 
that ex-EPT (which affects only Kansas 
City Southern and Norfolk & Western) 
investors would switch holdings of rails 
to other groups which would benefit 
from elimination of the tax. Biggest 
question asked: are rai] issues hitting 
their tops? 

Ace rail analyst Marshall Dunn, who 
is president of the Association of Cus- 
tomer’s Brokers, won’t answer this one 
but he believes: “In buying rail issues 
one must never forget that this is still 
a marginal industry and that when busi- 
ness declines rail revenues are certain 
to fall. Costs are still too difficult to 
bring under control.” 

Equally important, he considers, is 
the leverage character of railroad capi- 
talization, with large bond issues ahead 
of equity. He declares that only in a 
period of rising profits is this favorable. 
Pleads he: “The buyer of rail securities 
must be aware that during any re- 
cession he must expect a heavy pressure 
on all but the highest-grade rail bonds. 

Marshall Dunn favors Southern, 
Southwestern and Western roads. He 
does concede that in the east Western 
Maryland, Nickle Plate and B. & O. 
have shown “better than average 
growth” and that if the market should 
get “violent on the upside there may 
be a great deal more interest in these 
Eastern roads.” (For a factual analysis 
of Eastern roads, see page 24.) 


Off the cuff 


It is going to cost the Curb a pretty 
penny to re-name itself the American 
Stock Exchange. Just think of all the 
new stationery that will have to be 
printed! And, because Ed McCormick 
1s a thoroughgoing chap, it is safe to 
venture he will blast the old Curb 
name right off the building, then barn- 
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storm the U.S. to put the new name 
over. Over at Broad & Wall they 
chuckle: “It will take a new generation 
of Streeters, unborn as yet, before the 
sound of the Curb dies and American 
Stock Exchange is common parlance.” 

Wall Streeters are a superstitious lot. 
They will admit to living most of their 
lives under false pretenses and basing 
decisions on facts that simply do not 
exist. Right now they are exercising 
such superstitions as “No bull market 
can end without speculative excesses in 
low-priced issues,” and “The low level 
still prevailing for price-earnings ratios 
when compared with current earnings 
is a good omen.” (For more on this, 
see “The Brave Bulls,” page 14.) Be- 
lieve it or not, one trader wears his 
undershirt inside out because one day 
when he did this he made $800 in a 
single move. Another savant who oper- 
ates in a building with three entrances 
keeps coming in the same door as long 
as his luck in the market holds. If it 
changes, he chooses another doorway. 
Don’t tell, but Walston, Hoffman & 
Goodwin’s Eldon Grimm admits to this 
one! 

Stock quotes via TV are a-coming. 
It would not surprise anyone to see 
Bache & Co. in the role of sponsors. . . . 


Wall Streeters say... 


it’s worth noting that the Canadian dol- 
lar is back at par . . . that Canadian 
issues other than oils deserve attention 
—namely big retailers and the finance 
companies . . . that the first ad under 
new SEC rules appeared when East- 
man Dillon & Co. announced their 
underwriting of Suburban Propane Gas 
before the registration statement for 
that new issue became effective . . . 
that the life companies added $2 billion 
in bonds to their holdings for the year 
ended September 30. . . that Henry 
Hentz & Co. will keep a branch office 
open two evenings and Saturdays. . . 

Back from an inspection tour of Mid- 
west farm implement, electrical equip- 
ment, chemical and machinery plants, 
G. H. Walker’s research partner David 
W. McKnight sees the best pretax profits 
yet for these companies. Says he: their 
business is being stepped up by re- 
newed inventory building; they are just 
feeling the effects of the defense pro- 
gram; operating now in a buyer's mar- 
ket, they are not forced to pay premium 
prices for needed raw materials. The 
executives he visited confirm they ex- 
pect good business far into 1953 for 
themselves—but .expect the other fel- 
low’s business won’t be as good! Con- 
cludes McKnight: “Wall Streeters are 
more pessimistic than the country as a 
whole. I see the market at a safe level 
statistically, in terms of earnings and 
yields.” 
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G What Keeps 


a Customer Happy? 


We thought this man might have 
some interesting answers. 


He was thoroughly respected in 
his field, a well-known figure in 
advertising, and one of our custom- 
ers for a good many years. 


In fact, as he said when we talked 
to him, “I guess I first opened my 
account with Merrill Lynch about 
20 years ago—and since then you've 
always had all my business.” 


Well, naturally, that was nice to 
hear. But we were even more inter- 
ested in ‘why?’ 


His answer went something like 
this: 


“Well, in the first place, I just 
feel comfortable at Merrill Lynch. 


“Of course, I’ve always had the 
same account executive, and his 
service has been of a consistently 
high calibre. I like the special 
studies and reports he sends me 
from time to time—like the way 
he passes along any items of in- 
formation that might affect the 
value of the stocks I own. 


“Over the years, too, I’ve found 
that Merrill Lynch is just as con- 
cerned with an order for 10 shares 
as it is for 100, and handles it 
just as efficiently. 


“But looking back over 20 years, 
the thing that stands out most in 
my mind is that you've never tried 
to sell me a thing—never pushed 
for that extra commission.” 


That’s a basic policy, of course, 
in all our dealings with our cus- 
tomers. A policy we'd like you to 
test for yourself. 


MERRILL LYNCH, 
PIERCE, FENNER & BEANE 


70 Pine Street, New York 5, N. Y. 
Offices in 103 Cities 




















“With all thy getting, get understanding” 


FACT AND COMMENT 


by B. C. FORBES 





SOUTH’S EVOLUTION NATURAL 


When I first toured extensively in the South a third-of-a- 
century ago I wrote a series of editorials for Forpes and 
quite a number of newspaper columns syndicated through- 
out the country predicting, broadly, what was signalized 
by the November elections. It was not difficult to foresee 
the fundamental social-economic-political evolution, revolu- 
tion. It was pointed out even that long ago that the growth 
of Southern industry would gradually reach a point which 
would re-cast the South’s position on tariffs and modify 
the entire section’s political concepts. 

Admittedly, it was General Eisenhower’s immeasurable 
personal popularity which potently swayed the November 4 
voting. In my judgment, however, we will not see a re- 
turn to a “solid South,” but that hereafter there will be 
two parties there as elsewhere in the nation. 

All this is wholly to the good. 


CONSERVATIVES STRENGTHENING BRITAIN 


Prime Minister Churchill’s Conservative Government has 
achieved progress in rebuilding Britain’s badly-shattered 
economic strength. The perilous dissipating of the nation’s 
gold and other reserves which became alarming under the 
Attlee regime has been. checked. Conservative Chancellor 
of the Exchequer R. A. Butler -now reports that a “huge 
deficit” in the balance of payments has been turned into a 
modest surplus, a profoundly gratifying accomplishment. 

Original fears that Churchill would not be able to out- 
vote his opponents in the House of Commons no longer 
exist. A recent vote of “no confidence” moved by the Labor 
Party was defeated by the comfortable margin of 34—313 
to 279 votes, which, incidentally, is a larger margin than 
the Republicans will have in our own House of Repre- 
sentatives, and contrasts with a margin of practically a tie 
in the Senate. Progress is being made towards undoing 
some of the nationalization schemes enacted under Attlee. 
Britain’s basically important steel industry promises to be 
restored to private ownership; also road transportation. To 
aid national rehabilitation, Britons have been subjected to 
very severe sacrifices. There have been complaints, of 
course; but the Government has earned the confidence of 


thinking people. An early, sudden overthrow steadily be- 
comes less likely. 


* 
Persistence earns more than a mere existence. 


* 


IS SOVIET CHUCKLING JUSTIFIED? 


Secretary General Trygve Lie of the United Nations 
frankly declares that his resignation was prompted by Rus- 
sia’s uncompromisingly hostile attitude towards him. Vish- 
insky exhibited exultation. We do not doubt Lie’s sincerity 
of purpose, his cardinal desire not to stand in the way 


of closer Soviet cooperation with the UN. But we doubt 
whether the stepping aside of the present Secretary General 
will modify by one iota Stalin’s adamant hostility towards 
the UN and all its objectives or will bring one scintilla of 
comfort to the Communists. In other words, they would 
seem to have little ground for chuckling. 


* 
Deviating is debilitating. 
* 


PENSION FUND BUYS THE BUSINESS 


Does this foreshadow the coming of a new social- 
economic era of limitless import? The beneficiaries of a 
company pension fund have acquired ownership of the 
business. The employees will select annually a management 
board of three of their number and exercise untrammelled 
control, the owner retiring completely. The enterprise con- 
ducts 33 retail markets located in Illinois and three other 
Midwestern states, with assets of over $1,500,000. 

The pension, or retirement, fund was established only 
ten years ago. It had accumulated $600,000 through profit- 
sharing, the beneficiaries contributing nothing. To finance 
the purchase (about $400,000), and to provide working 
capital, the trust will sell Class B stock, retaining Class A 
stock. 

In the second half of this century will we witness the 
acquisition of innumerable companies by their employees 
through the proceeds of profit-sharing plans, retirement or 
pension funds, employee savings’ schemes and -the like? 
This would seem to be a logical fruition of the increasing 
number of plans instituted to enable employees to save, to 
subscribe for company shares, etc. Will trade union leaders, 
heretofore often averse to special plans for workers, fall 
into line with the prospective new order? 


* 
Your happiness is likely to contract 
when you contract debts. 


* 
TAX-FREE SALARIES COMING? 


Never before was there such demand for men capable 
of filling positions topmost in industrial and other business 
fields. Coming into vogue is the offering of special induce- 
ments to pry desired men away from other organizations, 
such as stock options, participation in profits, generous 
guaranteed pensions, etc. Will this unprecedented competi: 
tion for the highest-caliber managers lead to the introduc 
tion of tax-free salaries at the very top? Although the United 
Nations pays its Secretary General a tax-free ($40,000) 
salary and also pays the income taxes levied on other em 
ployees, this practice is extremely rare throughout the busi- 
ness world. Today's statutes, while they do not forbid, do 
not encourage such a system. My guess, however, is that, 
once Wage Stabilization is removed, boards of directors até 
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likely to resort to tax-paid salaries for senior executives. 
Whether such an arrangement would prove advantageous to 
stockholders would depend upon the financial setup in dif- 
ferent cases. A definite net salary, free from all deductions, 
possesses such appeal that it may conceivably come into 
vogue from now on. 


* 


Who concentrates on self builds on 
an insecure foundation. 
* 


THE AWESOME SPECTER BEHIND IRAN 


Lurking behind the infinitely grave Iran oil dispute is 
the specter of grabbing of this priceless reservoir of petro- 
leum by Soviet Russia unless an amicable settlement can be 
effected. This haunts the minds not only of British states- 
men and business leaders, but responsible minds also in 
Washington, indeed throughout the free world. The all- 
powerful head of ancient Persia, Premier Mohammed Mos- 
sadegh, an exceedingly astute bargainer, well knows this, 
has probably been influenced thereby to adhere to a stiff, 
not to say unconciliatory, stand against all the approaches 


of London and Washington (he particularly resents what 


-he regards as “butting in” by President Truman). To my 


mind, it is inconceivable that a modus vivendi will not be 
evolved to resume operations at Abadan and its nearby 
amazing underground ocean of oil. My hunch is that Mos- 
sadegh is about ready to unbend sufficiently to make an 
agreement with him possible. 


APPEALING CHRISTMAS GIFTS 


As the radio announcers put it, “A commercial”: may 
we offer Christmas gift suggestions? First on the list I 
would name a three-year subscription to Fores, costing 
$10. This would put before the recipient twice a month 
an acceptable reminder of the donor’s thoughtfulness, 
generosity. 

Elsewhere in this issue (page 29) you can find offerings 
of timely books having a special appeal to men of affairs. 
This type of present can cost only $2-$3, or as high a figure 
as you choose. 

“I don’t know what to give him; he has everything,” you 
often hear it said when the question of selecting a gift for 
some responsible friend arises. Maybe the ideas here sub- 
mitted will do something to solve your dilemma. 





IKE’S BUSINESS ADVISORS 


Because Dwight Eisenhower does not have a long per- 
sonal background of business experience or economics 
training, it is of great importance to know to whom he will 
be turning for guidance in this vast, vital area. Those close 
to him from the business world fortunately are men who 
enjoy the esteem of their colleagues, and are well equipped 
to give sound, sensible advice. 

Probably his closest friend with keen business experience 
is Lucius Clay, Chairman of Continental Can. Clay was 
Ike’s personal representative in the pre-convention battle 
prior to his return to this country. Another intimate friend 
and counselor is Fred Gurley, president of the Sante Fe 
Railroad. 

Paul Hoffman, now heading the Ford Foundation and 
former highly-successful Studebaker president, will also 
have much to say on the course the new administration 
follows. He earned Ike’s great admiration when handling 
ECA, and played an instrumental roll in the early part of 
the campaign. 

The President-elect’s first “appointment” of Detroit 
banker Joseph Dodge as his personal Budget representa- 
tive in the interim was gratifying to those who believe 
an end to profligate Federal spending is important to the 
country’s economic health. Dodge, a past president of the 
American Bankers Association, was Chief economic advisor 
to the Allied Japanese Occupation. In that capacity he 
hammered out an austerity program and a balanced budget, 
though with mixed results to the economic recovery of 
war-wrecked Japan. 

Many top business leaders played important rolls in the 
Eisenhower campaign, in addition to merely “giving.” The 
aforementioned and these will have a voice in Washington. 
They will get at least a hearing in the White House. Busi- 
ness will not be treated on the premise that it is an evil, 
and that business men are all personifications of the devil. 
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For the first time in twenty years they will join organized 
labor, agriculture and other great groups at the council 
tables.—-MALCOLM ForBEs. 


FULFILLING THE INTENT 


When Congress created the Securities Exchange Com- 
mission in 1933, one basic intent was to provide “full dis- 
closure” of all information pertaining to new security issues. 
By an unintelligent compliance with the Registration Act, 
investors, in effect, have been deprived of advance informa- 
tion. The voluminous data in every new issue must be 
filed in Washington for the official okay of new issues. Until 
the proposed stock received approval, no information could 
be supplied to interested investors short of the entire pros- 
pectus—utterly impractical and prohibitive in cost. Instead 
of getting the most relevant data, distributors could only 
outline to investors over the telephone the information that 
might guide their decision. 

The digest of the registration statement filed in Wash- 
ington could seldom be seen by a stock purchaser until 
after the issue was open to public offering. 

Now, at last, the SEC is making it possible to comply 
with the law’s intent. The advertisement of the Suburban 
Propane Gas Company's new convertible preferred stock 
carried a coupon inviting those interested in more informa- 
tion to send for a “screening document” which provides 
briefly the information of keenest concern to the average 
investor. 

Such a sense-making step will enable individual investors 
to know about new security issues, as well as the small 
number of investors who could receive previously lengthy 
telephone data from their brokers. 

After almost 20 years it is encouraging to see that a 
way has been found to fill the intent of a sound piece of 
legislation MALCOLM FORBES. 





THE BRAVE BULLS 


They are snorting that the 1949-52 market is different from any other. 
Is this the historical bellow of a dying bull—or a prelude to stampede? 


THE worRLp’s bravest bulls are bred, 
not on the Mexican ranges, but in Wall 
Street. They are the only bulls who 
roar defiantly before they are slaugh- 
tered, while they are being spitted, and 
sometimes after they are dead. 


The current herd is no exception. As 
this issue went to press, it bellowed to 
within $1.50 of the August peak. But 
sharp ears detected a queasy quaver. 
For one thing, the 1949-52 bulls have 
been finicky as well as buoyant. They 
have grazed on chemicals, drugs, non- 
ferrous metals and oils—but other Big 
Board blossoms have been trampled 
rather than tossed. Although they have 
pushed the “averages” to a 22-year 
August high, they have left the fanciers 
of textiles, movies, retailers and coal 
with flattened moneybags. Even when 
today’s bulls stampede, there is a touch 
of the Ferdinand about them. When 
Ike Eisenhower shot up the Democrat 


INTERNATIONAL BUSINESS MACHINES 
(OFFICE EQUIPMENT) 


CORN REFINERY 
REFINERY 


U. S. STEEL 
FERROUS. 


CONSOLIDATED EDISON 
(UTILITY) 


AMERICAN CAN 
FABRICATOR’ 


AMERICAN TELEPHONE & TELEGRAPH 
du PONT 
GENERAL ELECTRIC 


(ELECTRICAL EQUIPMENT) 
ATCHISON, TOPEKA & SANTA FE 


PROCTER & GAMBLE 

PEOPLES GAS, LIGHT & COKE 
(NATURAL GAS) 

INTERNATIONAL HARVESTER 


MACHINERY) 
NATIONAL DISTILLERS 


(AIRCRAFT MANUFACTURERS 


GENERAL FOODS 
(FOOD PROCESSING) 
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rustlers, they were whooped into a 
frenzy: on the morning of Wednesday 
November 5, they seemed to be on the 
loose. General Motors opened at 63, up 
2% from the previous close, and the 30 
Dow-Jones industrials brushed 273, vs. 
270.23 on election eve. But before the 
trading day was out, Motors had 
slipped back to 61% and the D-J blue 
chips were selling at 271.30. Observers 
away from the Street’s thick bull dust 
nurse a suspicion that this Taurus is in- 
deed on his last legs. 


In the bull ring... 


Along Wall Street itself, most of the 
experts are laboring to document the 
bull’s virility. No bull, they realize, can 
live forever. But their reputations hinge 
on forecasting the date of decline. And 
the task is made difficult by the fact 
that no two bull markets look the same. 
The 1952 bull was born on June 13, 


1929) 


|| (DOW-JONES PEAK: 


1927 1928 | 1929 || 1930 


1929 BULL MARKET crested largely within a 12-month period, as measured by 
the highs of “bellwether” stocks in the 30 major industries. This was a classic 
bull surge: the entire list participated in the stampede. 
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1949, with the D-J industrials at 
160.62. Since then his hay has been 
soured by rising operating costs and a 
bitter excess profits tax pill, but he 
went right on growing, pawed his way 
to an industrial index peak of 281.47 
last August 11. He is no glutton like 
the rampaging critter of 1929, having 
flourished on a “selective” diet of blue 
chips. He is no mangy sport like that 
of 1939, having gulped creamy rich 
dividends. 

There are other new angles on the 
current breed. Forced margin selling, 
which cut the throat of 1929’s Taurus, 
is no problem today. A décline like 
those of 1937 and 1946—when every- 
one forgot the old maxim about getting 
out of the swimming pool before the 
plug was pulled—seems unlikely now. 
For the 1952 bull market lacks specu- 
lative interest in the “cats and dogs.” | 
And no bull has ever laid down and 
died without a final charge in their 
direction, without the investing public 
aboard all as well as all aboard. 

What else is distinctive? Common 
stocks are supposedly in strong, insti- 
tutional hands (pension trusts, mutual 
funds, even some insurance compa- 
nies). Generally operating on formulas, 
most of them are expected to buy rather 
than unload in any sharp selloff. 

And the Wall Street vets add this 
optimistic fillip: higher taxes and com- 
mission rates have deterred selling by 
individuals with big paper profits. Un- 
willing to give Uncle Sam the lion's 
share of his capital gains, the individual 
investor will hold on to his blue chips 
on an income basis. Mr. Little, the 
Streetmen claim, is no tip-conscious ele- 
vator boy as he was in 1929. The Stock 
Exchange and its 625 member firms 
have “educated” him with newspaper 
and radio ads, booths at country fairs 
and classes for women investors. 


In the bear cage... 

But while the bull fanciers chatter 
along Ticker Tape trail, the bears—as 
always—are prowling and growling 
the woods. “Investigate, then invest, 
they grumble, is no new slogan; in fact, 
the 1920s had one that sounded prac 
tically the same—“Before you invest, 
investigate.” This market, they snarl, is 
no bull but a bum steer. Their reasons: 

Since the August 11 top, each suc 
cessive bullish charge has been weaker. 
By the end of the dog month, the 
281.47 top had sagged and re-rallied to 
278. After another slump, the bull 
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MARKET MIDDLEMEN ON THE FLOOR: bull or bum steer? 


cracked 274 as summer turned into au- 
tumn. The next peak, on October 6, 
barely topped 272. Even Ike’s win 
couldn’t goad the bulls much higher. 

The big institutional buyers are no 
guarantee against a bear raid. The mu- 
tuals have operated for practically all 
their effective lives in a rising market, 
have never been tested in a real wave 
of liquidation. As long as the “profes- 
sional” managers see life in the bull, 
they may cushion selloffs by buying. 
But once convinced that the trend is 
definitely down, they'll convert to gov- 
ernments and senior securities as fast 
as their massive holdings permit. In the 
first three quarters of 1951, 40 major 
insurance companies bought $113 mil- 
lion worth of industrial commons; in 
1952’s first nine months the same com- 
panies bought $46 million worth. More 
of their money ($57 million vs. $37 
million) was going into public utilities 
—classic sign of the de-hibernating bear. 

Even the peaks in August averages 
were false evidence. They reflected 
highs only in solid blue-chip issues. 
More stocks have dipped below the 
1951 close than have breasted new 
highs. The 1952 bull is too delicate a 
feeder, hasn’t built up the sustained 
energy of his forebears. He’s a blue- 
blooded, inbred specimen, artificially 
inseminated by the 1948 influx of insti- 
tutions, trusts and pension funds all 
loading up on blue chips. 

Even the bullish can’t ignore this 
lack of red blood. With commons 
priced to yield almost the classic 6%, 
with price-earnings ratios at a favorable 
11 or so, with tax relief apparently in 
the offing, the bull paws in his pen, 
refuses to come out and romp. And the 
diagnosticians of the Canyon are busy 
analyzing. Each has his own slant: 
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The Dow theorists 

think the current retreat (20 points in 
the D-j industrials) is within the limits 
of a “normal correction.” There is, to 
be sure, an unfavorable pattern of de- 


clining tops; D-] industrials from 281.47 
(August 11) to 278.16 (September 3) 
to 273.74 (September 25), and D-J 
rails from 105.88 (August 8) to 104.20 
(September 1) to 102.92 (September 
24). Why is this merely an “intermedi- 
ate downtrend”’? The rails have held 
the line at 97.18, their closing low for 
September—have resisted a double con- 
firmation signal. In fact, the carrier in- 
dex would only have to pierce 101 on 
the upside to prod a rise in the indus- 
trials—which they did, briefly, during 
the November 5 flurry. The bull, say 
Dowmen, is still very much alive and 


kicking. 


The Breadth Index theorists 


believe that government regulation and 
revived public interest have outmoded 
historic methods of market evaluation. 
When the Breadth Index failed to keep 
pace with recurrent highs in the D-J 
industrials during 1951, this indicated 
a bearish long-term aspect. They back 
their opinion with these observations: 
(1) New highs in the industrials were 
accompanied by lower trading volume 
and narrower markets; (2) peak earn- 
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1950-1952 BULL MARKET is a mixed affair: its peaks are scattered (so far) over 
a 36-month period. This lack of mass optimism could mean (1) a phony, artificial 


bull or (2) one that isn’t yet full grown 
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1937 BULL MARKET showed essentially the same pattern as 1929; with a few 
exceptions, the highs were clustered within a 14-month period. But the “highs” 
were only high in comparison with crash prices. 


ings preceded these highs by uncom- 
fortable margins; (3) too many of the 
blue chips themselves have lagged be- 
hind the industrial average; (4) the 
celebrated sign of the bull—flareup in 
secondary stocks—has already occurred 
and passed unnoticed: most of these 
stocks are well below their 1951 highs. 

Furthermore, say the Breadth dis- 
ciples, markets are lowered by unfavor- 
able action in the low-priced stocks— 
not in the blue chips. Thus declining 
prices are in the cards for the next 2-4 
years. 


The statisticians 
determine stock values, but public 
opinion determines stock prices. And 
the two don’t always go hand in hand. 
In fact, says Hayden, Stone’s Ken 
Ward: “An economist, smart enough to 
predict falling net profits, since 1950, 
might also forecast declining stock 
prices. On the average he would have 
been completely wrong. These reversals 
of stock market action based on psy- 
chology have gone contrary to economic 
forecasts for many periods in stock 
market history. . . .” 

Nevertheless, a good many investors 


buy value. And most Wall Street 
“studies” of particular issues they 
recommend are based on value not re- 
flected in market price, or the promise 
of increasing value. And this in turn is 
based on the state of the economy, the 
statistical indicators of business. The 
FRB industrial production index is up 
to 223 from a July low of 191. Pack- 
ard’s new president, James Nance, 
joined his older colleagues in Detroit in 
predicting 1953 auto output at “possi- 
bly 5,500,000—at least 5,000,000.” Per- 
sonal incomes were running 5% ahead 
of 1951 during the first eight months 
of this year. And the Forses Index, 
which takes into account store sales and 
employment as well as bank debits and 
industrial production, is within half a 
point of a six-year high. 


Still, no stock will move without a 
following, a “daddy.” And the current 
stock market is a strictly daddyless or- 
phan. Though stocks are historically 
cheap, they have been in a rut. Volume 
is slim (one broker last summer was 
joking bitterly about “the good old 
500,000-share days”) and price changes 
are small. The public is still on the 
fence; the institutional buyers have kept 
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the ball rolling—but rather gently. 

Described as “skittish folk” by Dan 
Drew, investors once worried about 
predatory bears, like Drew himself. To- 
day, anxiety is directed more toward 
the Russian bear, plus the possibility of 
deflation and a slackening of defense 
spending. Dribbling weakness in com- 
modities, sliding lead and zinc prices, 
reported sales of American securities by 
the British Treasury—all these are ex- 
cuses for worrying about a depression 
in advance. Thus the statistics-minded 
focus their attention on a handful of 
favorite issues, not on the market in 
general. Pussy-footing is the accepted 
mode on Ticker Tape Trail; “if’ and 
“but” are the most popular conjunctions 
along the Street. 


The Heavy Industry theorists 


say the only way to look now is down. 
Capital expenditures have reached a 
peak and, except in an emergency such 
as war, history shows that the economy 
has generally followed their leadership. 
Tire, textile and farm equipment indus- 
tries have plenty of capital, steel pro- 
duction can’t go higher, railroad diesel- 
ization programs are almost completed. 
The (perhaps abnormally) high level 
of capital expenditures by business 
throughout most of the postwar period 
has caused inventories of facilities to 
increase beyond ordinary repair and ex- 
pansion requirements. After seven years 
of pell-mell growth, Dow Chemical re- 
ports its program “two years beyond” 
the indicated expansion rate. Lavish 
with money at the top of the cycle, bus- 
iness invariably pulls in its horns at the 
bottom. Pointing out that the business 
executive’s opinion of the business out- 
look is usually wrong at the cycle’ 
turning point, disciples of the heavy in- 
dustry theory take deeper cover after 
each new bullish roar from business. 


The Odd Lot theorists 

assume that John Q. Public is usually 
wrong; buy, say they, when he sells and 
sell when he buys. The mutual funds, 
buying in great blocks, may have 
crowded small fry purchases into in- 
significance. Still, the odd lot theorists 
have been right more often than wrong 
this year. And John Public has been 
mostly buying: 


ODD LOTS, 1952 
Purchases Sales 

i teint ats 4,715,000 3,574,000 
ae 3,588,000 2,793,000 
I iets 3,635,000 2,950,000 
Ore 3,611,000 2,886, 

Se wanbgine 2,425,000 2,922,000 
es weaves 2,893,000 2,499,000 
RE 8,027,000 2,541,000 
OR Cs i eu 2,654,000 2,285,000 
eh acaig 2,968,000 2,489,000 
| Se 3,219,000 2,650,000 
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On the wrong side in January, when 
the market topped out at 276.26 D-J 
Industrials, “Johnnie Q” evened the 
score in February by buying when the 
Index hit bottom at 257.44. Wrong in 
March when he bought at 270.40, he 
blundered again by selling in May at 
254.70, the year’s low. Rallying through 
June and July, the market reached a 
22-year peak, August 11 at 281.47. 
Having bought more than they sold 
that month, the public erred for the 
fourth time. Fifth trip to the doghouse 
was in September when they bought in 
a declining market. 

While the moral of the story may be 
Daniel Drew’s remark — “Green wood 
makes the hottest fire, it’s so full of sap” 
—the public has sometimes been right 
over extended periods. Whether their 
timing has been good or not, the small 
fry have been buying on balance—a 
fact which suggests that there’s a little 
pep in the old bull still. 


The investor 

—in Street jargon, the man who likes 
his positions long—pays cash for a well- 
selected dividend payer, locks his cer- 
tificate in a strongbox and forgets the 
daily fluctuations. If the bull loses his 
friskiness, he doesn’t worry: there'll al- 
ways be another. Rather, he looks for- 
ward to the day when the conditions 
which prompted his commitment will 
blossom into capital gain or juicier div- 
idends. Latent possibilities of deriving 
power from the sun; of chemically syn- 
thesizing oil; of converting wood into 
food; of keeping fruits and flowers fresh 
by electron bombardment—such things 
beckon his bankroll no matter what the 
market level. Except for occasional tax 
sales and switches, he’ll stay with. his 
holdings and add to them occasionally. 
He is not loyal to a single bull, but 
rather to the beast’s progeny. 

Yet there may not be as many of 
these long-term Looeys as the bull 
fanciers would like to think. Many a 
man who thinks of himself as an in- 
vestor is secretly hoping the bull will 
go on one last tear, help him to unload 
his walletful of oils, drugs, chemicals 
and drugs bought at high prices. 


The trader 


is not concerned with the life of the 
bull, if he is a professional. He is 
usually inclined to “clean the book” and 
close all open contracts by the close of 
the business day. He is long one minute, 
short the next—equally at home with 
Ursus or Taurus. Trend is relatively un- 
important so long as large volume and 
wide price swings prevail. Protecting 
his position with close stops, the pro- 
fessional will jump when the market 
tums and live to trade another day. 
He lives on liquidity and fractional 
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1946 BULL MARKET also showed a fairly compact crest. With four exceptions, 
the bellwether highs were breasted within an 8-month period. There has been no 
such broad advance in the Wall Street Canyon since. 


price changes. He is a mass psy- 
chologist and a gambler—not a value 
analyst. 

But there are amateur traders, too. 
And they are bulls at heart, since most 
trading accounts hold at least a few 
“little doggies” which cannot be sold 
until the whole herd goes stampeding 
toward a new high. Because of higher 
commissions, break-even points are 
often far above the original purchase 
price. Because six months must elapse 
between purchase and sale of a security 
to get the 26% capital gains rate on 
profits, the amateur trader is inclined to 
hang on rather than sell. He is in no 
position to estimate the stamina of the 
bull market. He is one of the brave 
bulls himself, and he is often spitted. 


Proving what? 

Individually, these approaches to the 
Big List prove very little, except per- 
haps that figuring the market is a na- 
tional pastime. It has been ever since 
James Madison wrote Jefferson in 1803 
that “stock and scrip are the sole 
domestic subjects of conversation.” 
Some use tea leaves; some, sunspots; 
one chartist evolved a Gridiron Theory 
which could predict stock market ac- 
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tion from the point scores registered by 
the Army football eleven. Commodore 
Vanderbilt, the Great Bull himself, 
often resorted to spiritualists. 

But the mere fact that the 1952 bull 
is getting more than ordinary attention 
is a dangerous portent. When Madison 
remarked on the prevalence of stock 
chatter in 1803, insiders were already 
unloading. The selling mania soon 
spread, and that early bull dropped 
dead. A market that has difficulty going 
up may well be overbought. Good 
leadership is absent. For want of a 
bellwether, speculative issues are some- 
times given a whirl, giving rise to the 
cat-and-dog flareup that is the sign of 
a dying bull. Other signs: comfortable 
optimism in the boardrooms, bullish 
antics in the press and numerous 
theories advanced to prove that the pre- 
vailing market is completely “different” 
from any other. When these danger 
signals are flying, prudent investors 
haul in sail. 

For when the plug is pulled, leaving 
the amateurs soaked and shivering in 
an empty swimming pool, no sirens will 
blow. Only the brave bulls, as always, 
will be whistling, whistling, whistling— 
most of them in the dark. 














DIVIDENDS 


THE New York Stock Exchange, re- 
acting to visions of a new national ad- 
ministration like a colt in spring, toted 
up its nine-month dividend score with 
a smile last month. For the tenth con- 
secutive year, payouts were up on com- 
mon stocks, totaled $3.9 billion, or 4.1% 
over the 1951 period. 

Of 1,069 issues listed, 955 mailed 
returns, and those yielded an average 
6.5%. Last year only 943 companies out 
of 1,049 shared earnings with stock- 
holders. Outfits running up biggest 
gains were rubber, 28.2%; gas and oil, 
15.6%; utilities, 12.9%; real estate, 11.3%, 
and paper and publishing, 11.1%. Tex- 
tiles skidded 20.2% while U.S. firms 
operating overseas and in retailing paid 
out 9.9% and 9.6% less, respectively. 
Except for leather, every industry 
boasted at least one company with 
higher dividends for the three quarters. 


ABBOTT’S PROFIT 
EXTENDER 


AFTER drug circles had whispered of 
it for a year, Abbott finally announced 
its new antibiotic, Erythrocin. Dr. 
Emest H. Volwiler, 59-year-old presi- 
dent and onetime researcher, describes 
the drug in his usual conservative 
fashion. But even his modest claims in- 
clude: (1) activity against gram-posi- 
tive bacteria, (2) reaction on certain 
gram-negative bacteria and (3) per- 
haps an effect on some viruses. This 
would place Erythrocin in a spectrum 
narrower than Aureomycin or Chloro- 
mycetin, but broader than penicillin. 
In addition, the drug is effective against 
organisms which have developed im- 
munity to penicillin and some which 
do not respond to other antibiotics. 





ABBOTT’S VOLWILER: 
Erythrocin promises a reaction 
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SALTZMAN: 


question: do the uncharted seas contain black ink? 


Sales of Erythrocin, still on a small 
scale, should begin to hypo earnings in 
1953. And if volume is even half of 
company expectations, results will be 
satisfactory indeed. Reacting from an 
overdose of penicillin, 1952 net should 
hit the growth trail again. 

At their peak, penicillin sales never 
contributed over 15% of Abbott sales. 
But when sales are knocked off the top 
level, net feels it first. For Abbott, 
penicillin’s price plunge reduced nine- 
months’ net by 22%, $2.33 to $1.74 
despite a tax drop from $9.4 million to 
$6 million. But as the fourth quarter 
hit the midway mark, new products had 
begun to pick up some of the slack and 
sales were running well ahead of 1951. 

If short and medium-term prospects 
look brighter, Abbott’s long-range out- 
look glowed under the radiation from 
its laboratory at Oak Ridge, Tennessee. 
There, white-coated and rubber-gloved 
Abbotteers were juggling radio-active 
isotopes under a research budget that 
has tripled in five years. 


BALLPOINT CADILLAC 


Serious, balding Frank Waterman, 
whose grandfather invented the foun- 
tain pen, has been doing some figuring 
lately. His company, the nation’s oldest 
pen manufacturer, is snagging a di- 
minishing share of the $60 million pen 
business done annually by the Big Four 
(Parker, Sheaffer, Eversharp, Water- 
man). Furthermore, some 60,000,000 
Americans own ball-point pens, an item 
Waterman has neglected in favor of his 
nibs. Logically, the situation calls for a 
ball-point pen and an aggressive man- 
agement team to plug it. 

Waterman has gone out and bought 
both for his fourth-place penmaker. But 
ex-Argus Camera president Bob Howse, 
quarterback of the new team lured by 
shares of stock in the privately-owned 
outfit, doesn’t call the new gimmick a 
ball-pointer. It is actually, says he, a 
“jewel-point pen,” the “Cadillac of the 
pen business.” In place of the usual 
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steel ball, the new instrument carries a 
point of polished sapphire, second hard- 
est gem known to man (“We couldn't 
use diamonds because there’s nothing 
harder to grind them with”). Gold- 
filled, the pen will retail for $5 plus 
$1 tax. 

To get Waterman’s black ink flowing, 


ex-Macy merchandiser Marcus Saltz- § 


man surveyed the small stationery 
stores where 75% of the nation’s pens 
are bought. Could they sell a $6 jewel- 
point? Convinced they could, Saltzman 
made the rounds of big city department 
stores (Saks, Abercrombie & Fitch, and, 
naturally, Macy’s) in an effort to start 
with the Christmas gift trade. If the big 
stores can unload the “several hundred 
thousand” Sapphires they’ve ordered 
(discount: 50%), Waterman will plunge 
into the advertising inkpot after Jan- 
uary 1, start distributing to the little 
retailer, through jobbers (discounts: 
50% and 10%, respectively). 

If the merchandising works as well 
as the Sapphire is supposed to, Howse 
will expand the line upwards to a 14 
carat version and downwards to a non- 
precious, utilitarian model. Also in the 
works is a special nib pen. General 
Motors-like, the Watermen won’t mind 
competition between their own lines, 
anticipate “a lot of fun taking the 
Waterman ship of state into the new, 
uncharted waters of the Eisenhower 
administration.” 

“The real point of the sapphire 
point,” says Howse, “is not its hardness, 
but its affinity for ink . . . no glob at 
the end . . . writes so fine a line you 
can practically write the Lord’s Prayer 
on a pinhead.” Until the Christmas 
stampede gives its collective verdict, 
Howse and Waterman are praying the 
new quill will give their company “re 
newed leadership.” 


THEW’S SHOVELFUL 

SOME MEMBERS of Cleveland’s Society 
of Security Analysts were still poking 
at their creamed chicken and greet 
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peas when C. B. Smythe, open-faced 
and affable president of ‘The Thew 
Shovel Company, arose to deliver his 
prognosis of the construction equip- 
ment business. “There will be,” he in- 
timates, “a continuing large demand for 
construction machinery in the years 
ahead and particularly over the next 
ten years.” 

In more immediate vein, Smythe pre- 
dicts: “This year’s industry-wide sales 
of power shovels, cranes and parts for 
them will equal or be slightly more 
than the record $300 million racked up 
in 1951.” What about his own com- 
pany? “Our sales for all of 1952 should 
total from $48 million to $50 million,” 
he glows, “comparing with sales of 
$40.8 million in 1951.” 

Thew, largest maker of commercial- 
size power shovels and power cranes, 
had reported its: nine-month sales at 
$34.9 million, a healthy 18% gain over 
the first three quarters last year. “Our 
sales demand is holding well,” Smythe 
pridefully continues, “and we are in a 
position where some allocations have to 
be made.” 

Sounding off in a lower key, he 
added that earnings in this year’s first 
three quarters had dropped to $1.5 mil- 
lion, or $3.88 a share, from last year’s 
$1.7 million at $3.69 a share. “The gov- 
ernment is tapering off on orders to us 
and our military backlog is decreasing. 
At the first of the year it stood at $20 
million; today it is about $13 million.” 

Smythe’s anticipated 1952 net—be- 
tween $4.20 and $4.50 a share—would 
be a mite lower than the $4.77 of 1951, 
when tax rates for the industry were 
not so altitudinous and labor and ma- 
terial costs lower. Thew’s earnings 
would still mark a gain from 1950, 
when the accounting boys tallied them 
out at $4 a share and from the ten- 


year (1942-1951) average of $2.32 a 
share. 


BURMIL’S 
WOOLGATHERING 


FOR THE FIRST TIME in its 15-year his- 
tory rambling Burlington Mills was in 
the wool business. In one fell swoop 
the largest producer of synthetic fabrics 
acquired the stock of Peerless Woolen 
Mills to widen an already fanlike pro- 
duction base. Burlington, whose syn- 
thetic fabrics now make up about three- 
fourths of the company’s sales, thus 
embraced one of the largest one-unit 
woolen mill operations in the U.S. 

This wedding of interests highlighted 
a romance between synthetics and 
Woolens that has been burgeoning lust- 
ily in recent years. Shortly after the 
war a handful of manufacturers began 
to wake up to the fact that by blend- 
ing the two fabrics (sleek resiliency 
with robust strength, puff the admen) 
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a result could be attained superior for 
some purposes to either sysiilictios or 
woolens alone. eee 

Among the first textilers to see the 
possibilities of synthetics in the unwed 
state was Burlington Mills. As early as 
1925 the management began to develop 
the then-revolutionary man-mades. As 
time went on a Goliath emerged that 
now encompasses 73 plants in 48 dif- 
ferent localities and spread out over 
eight states. 

By contrast, Peerless Woolen Mills 
has concentrated its growth all in one 
lump with Rossville, Georgia (just over 
the ‘line from Chattanooga) the scene 
of its operations since it was founded 
46 years ago. Today its manufacturing 
facilities include staggering totals of 
450 looms and 80 sets of cards. Com- 
pletely integrated, its activities stretch 
out from the original raw wool pur- 
chases to delivery of finished fabrics. 

Gushed J. C. Corwan, Burlington’s 
bespectacled and loud-tied president: 
“We are happy to have join in with us 
one of the oldest and one of the best 
wool manufacturing organizations and 
operations in America... .” 

Peerless president, J. L. Hutcheson 
gushed back: “We are happy to be- 
come a part of Burlington . . . your 
knowledge of synthetics . . . our knowl- 
edge of woolens . . . mutual advantage.” 

As to the amount of money that 


changed hands in the deal, neither Cor- 
wan nor Hutcheson will gush, or even 
talk, about that. 


THIRSTY ALUMINUMEN 


Wane light metalmen urged govern- 
ment agents to dip into the aluminum 
stockpile to “help tide customers over a 
period of temporary shortage,” $318.7 
million Reynolds Metals Company 
dipped last month into the money mar- 
ket. From 60 banks and insurance com- 
panies, announced the firm, it will raise 
about $76 million. 

Negotiated by subsidiary Reynolds 
Reduction Company, the bundle will 
finance an alumina plant and more 
aluminum output at Corpus Christi, a 
110,000,000-pound annual capacity lay- 
out in Arkansas. All projects are already 
under way. The loan will lift Reynolds’ 
private debt to about $160 million. 
Other debt includes $60 million owed 
on old war plants, $22 million to the 
Reconstruction Finance Corporation, 
$11 million to the Economic Coopera- 
tion Administration. 

With demand running hog-wild, 
Reynolds’ borrowing binge seemed 
justified by zooming sales. Nine-month 
sales of big competitor Aluminum Com- 
pany of America hit $413.7 million, up 
from $404.7 million last year. Reynolds’ 
rose from $164.4 million to $171 mil- 





THIS IS PROSPERITY 
ANYONE who doubts whether Americans ever “had it so good” might take a 
peek at this product of a Chicago firm: acetate satin sheets and pillow- 
cases. Ballyhooed on a national scale, they sell for $10 per sheet, $5 per 
case. “No oriental harem favorite,” says the blurb, “ever slept in such 
splendor.” Nor, probably, did she ever sleep in a $25 envelope of “passion 
purple,” “forbidden green” or “sable black.” 
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supply and demand demand an upward adjustment 


lion. But tax temperature melted down 
earnings. Alcoa’s per share net settled 
to $5.77, 14c under the earlier period. 
Reynolds’ slipped $1.80 to $5.50 a 
share. 

But even with mushroom growth 
whipped by growing demand, industry 
output last month was slashed by power 
shortages caused by drought. Water 
levels, lowest in the Northwest since 
the mid 80s and the Tennessee Val- 
ley’s worst in 75 years, will shrink out- 
put as much as 25%, the industry 
claimed. Spokesmen for Reynolds, Al- 
coa and Kaiser Aluminum said current 
cuts Will make their unfilled order back- 
log so “tremendous” that by year’s end 
“we won't be able to live with it.” 


CALIF ORNIA’S. CRUDE 


EIGHT MONTHS ago Union Oil of Cali- 
fornia started a hue and cry for higher 
price ceilings on crude petroleum. The 
complaint began to reach crescendo 
proportions with Standard of Cali- 
fornia’s nine-months’ report. 

Setting off the furor was a West 
Coast demand for oil that has risen 61% 
in 15 years and rocketed well past 
domestic supplies. Currently the short- 
age is running at a 78,000-barrels-a-day 
clip. To overcome this deficit, Union 
prexy Reese H. Taylor estimates the in- 
dustry must discover and develop 495,- 
000,000 barrels of crude annually over 
the next eight years. Over the last 14 
years, the annual rate has only nicked 
867,000,000 of the mythical 42-gallon 
containers. $ 

Principally, Union \Oil wants the 
price hike to make more intensive drill- 
ing economically feasible. It would also 
help defray the company’s cost of 
bringing in 1,770 daily barrels from 
foreign sources. 


But as the coast’s leading company, 
Standard Oil of California has assumed 
the lion’s share of the current burden. 
Company tankers now ply the seas 
from Sumatra and Saudi Arabia with 
some 40-50,000 barrels daily. And this 
oil must flow to the market at the same 
average $2.35 a barrel that California 
crude brings. When added to the after- 
math of the oil strike and reduced 
demand during the steel strike, third- 
quarter net fell to $1.51 a share against 
$1.59 in 1951. This contrasts with a 
prosperous (though normally low-vol- 
ume) first-quarter $1.46 vs. $1.34, 
when imports were not running at cur- 
rent levels. ; 

In exasperation, California chairman 
Ralph Gwin Follis burst out: “The 
situation has reached the point where 
it is essential that the fundamental laws 
surrounding supply and demand be 
brought into play and that prices be 
adjusted upward by a_ reasonable 
amount to stimulate more supplies.” 

Meanwhile, after piddling with the 
plea since March, the OPS decided that 
there actually is a shortage, invited 
Union Oil to resubmit its request. 


HI-FI AND FANCY 


“Music is a higher revelation than 
philosophy.” —Beethoven 
A STEADY COMER in the last five years 
in the home entertainment field is the 
phonograph designed for ultra-faithful 
reproduction of music. In the last week 
of October manufacturers of high- 
fidelity equipment gathered for their 
fourth annual Audio Fair, switched 
switches and turned dials. Down the 
unmusical halls of Hotel New Yorker 
poured the thunderings of Beethoven, 
Shostokovitch and Hindemith. 

“High-fidelity sets are now being 
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sold at a rate of from 125,000 to 150, 


000 a year,” boasts C. G. McProud, 
editor and publisher of Audio Engineer. 
ing magazine and conceiver of the 
Audio Fair idea, “or about 20% of all 


numerical rate, he expects, will be 
doubled by-a year from now. 

Back in the 30s most of the com- 
panies specializing in hi-fi equipment 
were small producers, made up but a 
scintilla of the total radio-phonograph 
business. Now some of industry's big 
boys are shouldering into the field, ap- 
parently recognizing a good thing when 
they see it. 

General Electric’s assistant sales man- 
ager, T. J. Nicholson, says his company 
plans to double its production of pre- 
cision sound equipment and hinted at 
far-reaching developments in the field 
by mid-1953. Hallicrafters Company is 
now in the process of putting a com- 


pletely new line of such equipment in | 


dealers’ showrooms. Stromberg-Carl- 
son’s general manager of its sound sys- 
tems division, A. G. Schifino, says his 
firm plans a big expansion in its cur- 
rent line of high-fidelity sets. 

Another Stromberg-Carlson man, J. 
W. Farrow, merchandising manager, 
gives much of the credit for spurting 
sales to a recent revival of public en- 


_sales in the radio-phonograph line.” The © 


thusiasm for concerts and opera. “Last | 


year’s season,” he points out, “saw an 


attendance at such performances of | 
30,000,000 persons in this country | 
alone, and this-season is expected to | 


do 25% better than that.” 

Some indications are that the number 
of manufacturers in the field are about 
four times what they were just after 
the war. Says Roy Neusch, sales man- 
ager of Harvey Radio Company, New 
York, big radio parts jobber and re 
tailer of high fidelity equipment: “In 
1946 we carried the products of about 
25 such manufacturers and today the 
total is over a hundred.” 

The market has likewise expanded. 


Exclaims H. S. Morris, sales manager | 


for Altec Lansing Corporation: “In 
1946 we were selling through 175 out- 
lets, mainly on the West and East 
Coasts and around Chicago, and now 
we have over 900 such outlets strung 
out from Atlantic to Pacific.” Adds 
Altec’s executive VP, A. A. Ward: 
“About 12 years ago we sold only to 
professional people. Now mass ap 


has forced us into volume production.” | 


Pointing to a new line ofloud speakers © 


introduced early this past fall, he gloats, 
“Already we're two months behind 0 
our orders.” 

George Silber, president of Long 
Island City’s Rek-O-Kut Company 
(precision-made record turntables) 1& 
ports that sales are 25% higher tha 
last year. 

One sign of the high-spiralling pop 
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larity of high-fidelity equipment was 
the turnout at the Audio. Fair this year. 
Manufacturers, tradesmen, hobbyists, 
and casual spectators numbered 15,000 
persons, significantly more than last 
year’s 8,000 and the 3,000 of three 
years ago. 

To show that the phonograph has 
come a long way since that day in 1877 
when the ingenious young Tom Edison 
invented his talking machine, the Audak 
exhibit presented a musical couple, a 
violinist and a cellist. The violinist, 
David Sarser, who plays with Tosca- 
ninis orchestra and the cellist, Sebe 
Sarser, member of the New York City 
Opera Company, challenegd musical 


experts to close their eyes and dis-. 


tinguish between their live and re- 
corded playing. (P.S. They couldn't.) 


TWA TREKKING 
RECENTLY back from trekking in Africa, 
Trans World Airlines President Ralph 
S. Damon made a safari into the finan- 
cial community last month. 

First stage: Directors, with an eye to 
long-suffering stockholders, declared a 
10% stock dividend, first “payout” of 
any kind in TWA’s history. The divi- 
dend, decided while TWA common 
stood at 18 on the Big Board, reflected 
smoother flying for Damon’s crew. In 
1952’s first nine months operating take 
soared to $117.7 million, $11 million 
higher than last year’s. But net per 
share, bumped by taxes, boosted wages, 
Newark Airport’s shutdown and last 
Spring’s crippling oil strike, glided 
down 62c to $2.33 per share. 

Second stage: To fulfill terms of a 
1951 Equitable Life Assurance Society 
loan, owners of every seven common 
shares got rights to buy one more. The 
offering, similar to one made earlier this 
year, will raise $5 million. 

With the Summer boom behind him, 
Damon dug in for a long Winter’s work 
while Board Chairman Warren Lee 
Pierson took to the air. To give an eye 
to traffic potentials between Bombay, 
where TWA flights now end, and 
Tokyo, Pierson trekked to the Far East. 


NICKEL NURSER 
By any definition, $409 million Inter- 
national Nickel Company of Canada is 
almost, but not quite, a monopoly. It 
Supplies 85% of the free world’s nickel, 
digs more platinum than anyone else, 
1anks with the top four copper miners. 
To would-be trust-busters’ chagrin, Inco 
sits serenely above Canada’s border far 
out of the U.S. Justice Department's 
reach, sells good products at what sup- 
ply-pinched metalmen call good prices. 
Unable to break the Canadian’s grip 
on nickel in the courts, government 
and others would like to bring Inco 
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-———LABOR RELATIONS 


MayBE IT's too late for post-mortems 
—but the shellacking that labor 
leaders took at the hands of the elec- 
torate is not just one of those day- 
after-election stories. The implica- 
tions of the Eisenhower sweep, par- 
ticularly in so-called “labor strong- 
holds,” run long and deep. The labor 
movement in this country has come 
to the end of an era, and fate added 
an ironic note of its own with the 
death of Phillip Murray. 

Murray was an advocate of the 
“great white father” school of union 
leadership. He ran his unions—the 
CIO and the Steel-workers—like an 
indulgent parent who had raised a 
dozen sons, none of whom he re- 
garded as “chips off the old block.” 
On several unguarded occasions, 
when ill health dictated that he 
begin to delegate some of his man- 
killing burdens to other members of 
the union hierarchy, Murray would 
lament about the lack of real leader- 
ship qualities among the interna- 
tional vice-presidents of the CIO. 
Because Murray was a doting father 
and not a teacher, trainer, developer 
of leaders, there isn’t a single man 
in the whole of CIO brass who can 
command the following, respect and 
influence of the breaker boy who 
went into the mines at 10 and duti- 
fully turned over 30c a day to his par- 
ents. Murray himself projected the 
“father image” into the bargaining 
strategy of the CIO. While the AFL 
steered away from political idols 
(until this year when it supported 
Stevenson) Murray latched his union 
to the “man in the White House,” 
first Roosevelt and then Truman. 

As a result, collective bargaining 
in the traditional sense—the give and 
take between management and iabor 
without intrusion of the government 
—began to lose its original meaning 
and concept in industries which 
dealt with CIO segments. Collective 
bargaining in steel, for example, was 
for 16 years little more than a pre- 
liminary sideshow before the -issues 
went before government boards, fact 
finding panels and then direct White 
House intervention. The government 
became a court of quick resort and 
negotiations a mere waltz in which 
both sides lightly stepped on each 
others’ toes before turning to the 
maestro in Washington. 

Now things are destined to be 
different. There’s no paternal tie 





Post-Murray post-mortem 





between Eisen- 
hower and the 
leaders of organ- 
ized labor. The 
new President- | 
elect has said on 
several occasions 
that the White 
House under a Republican Adminis- 
tration will not be a puller of chest- 
nuts out of fires. Labor problems, he 
feels, should be hatched out at the 
bargaining tables with the govern- 
ment intervening only in the severest 
of situations. How CIO unions (and 
management, for that matter) will 
react to the new change in climate 
is hard to say. Being realists, labor 
leaders are not likely to go in for 
extended muscle flexing. Without 
Murray to spoon-feed and counsel 
his brood, the Currans, the Knights, 
the Rieves and the Buckmasters 
might need a year or two or more 
to refurbish their independent judg- 
ments. Until then, they might go 
slow, feeling their way among em- 
ployers who might now be a little 
sterner in saying “no” to excessive 
demands. So the combination of 
Murray's death and Ike’s election 
may presage a period of peace. 

While in a crystal-balling mood, 
one might pose the question of a. 
marriage between the AFL and 
CIO, in order that organized labor 
present a united front to offset its 
loss of political face. 

Such a union of unions is unlikely. 
In the first place, there are many in 
the AFL who now feel that without 
Murray’s genius for keeping his 
family of irascibles intact, the CIO 
might begin to split at the seams. 
If that happens, the AFL would try 
to absorb the disintegrating units by 
raiding. Secondly, the AFL has 
nothing to lose by a policy of watch- 
ful waiting. Its membership is at an 
all-time high, its treasury well 
stacked, its leadership secure. 

Unlike the CIO, the AFL has 
never been a one-man operation. 
Except during the period of domina- 
tion by founder Sam Gompers, the 
Federation stayed away from “father 
figures.” If anything, 20-year presi- 
dent William Green has been a 
captive of the crafts. His resignation 
—expected in February—might cause 
a few sentimental tears to be shed, 
but it won’t give even a momentary 
pang of insecurity. 





Lawrence Stessin 
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lVaster Motor Bt 


ore : A Matchless Background Of Experience In Motor 
@ Embodying the world’s Le reer 
highest precision standards, Building Plus Traditional Packard Craftsman- 
new J-47 Turbo-Jet engines ship Assure You Of A Superlative Engine In The 


are coming off Packard lines _ —_— 
for the Air-Force’s new B-47 — -_ Packard You Buy Today! 
Boeing Bomber. , e * > 


N LAND, sea and in the air, Packard power is” 
writing brilliant pages in motor development! 


@ Now coming from the production lines are the — 
greatest engines Packard ever produced—superb new 
Packard Thunderbolts for Packard motorcars—spec- © 
tacular new jets of tremendous power for the American 
Air Force’s B-47 bombers— powerful marine engines 
for the Navy, including remarkable new Diesels of 
outstanding performance and efficiency. 


@ Master motor builders since 1899, Packard has 


@ Proud inheritor of Packard’s master motor-building experience, designed and produced every known type of internal- 
the famous Packard Thunderbolt Engine that powers today’s combustion engine, from one to 24 cylinders. 
®great Packard motorcars is engineered to outperform, built to 
outlast them all! Ask your Packard dealer for a demonstration. 
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@ Packard’s air leadership began with the famous 
12-cylinder Liberty engine of World War I and con” 
tinues today in the filling of critical defense contractS 
for aircraft engines. In World War II, Packard was the 
world’s largest producer of Rolls Royce aircraft engines. ; 


@ Exclusively powered by Packard, the Navy’s fabu- 
lous PT boats with their phenomenal power and” 
phantom-like speed, created a successful new type of 
David-and-Goliath warfare in the South Pacific. 


@ The first American V-Type, 12-cylinder engine was 

the famous Packard “Twin-Six”, introduced in 1918 

Packard automobile engines have been proved in every 

Aes kind of trial from brilliant speedway racing campaigns 

ial wap sae iat ot , gt) to gruelling tests at the mammoth Packard Proving 
gies. built.-stith tech greckion “A — ¥ Grounds. Their stamina and reliability are shown by 
that their 14,000 parts were inter- ae the fact that 53% of all Packard cars built since 1877 

_ Changeable with those of English-  { si are still in use! Packard builds great engines! i 
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INCO’S THOMPSON: 


FROOD-STOBIE CROSSCUT: 


shortages today can’t stand in the way of a normal market tomorrow 


to heel in the marketplace. But nearest 
thing the miner has to a competitor is 
second-biggest, $21 million Falcon- 
bridge Nickel Mines, Ltd., also Cana- 
dian. Falconbridge, headed by Presi- 
dent Thayer Lindsley and 70% owned 
by Ventures, Ltd., an overextended 
Toronto mine-holding company, treats 
1,000,000 tons of ore a year—about 
one-twelfth Inco’s output. 

To bridge the gap last February, 
U.S. agencies contracted with Falcon- 
bridge to buy 50,000,000 pounds of 
nickel by 1961, gave the outfit an op- 
tion to sell 25,000,000 more thereafter. 

Last month, to speed Falconbridge 
expansion, the Export-Import Bank 
opened a $5 million credit for the 
miner. Another $5 million will come 
from company funds. The bankroll will 
pay to deepen Falconbridge Mine’s 


ee 


C & O'S YOUNG: 


main shaft, sink another, open a new 
mine, up smelting capacity. 

In the same week, Inco’s Chairman 
Dr. John F. Thompson showed no out- 
ward concern. Sales in 1952’s first nine 
months, said he, climbed about $25 
million to $228.9 million. Costs rose 
an equal amuunt, so net per share for 
both 1951 and 1952 first three quar- 
ters was $3.03. 

As demand for nickel zoomed in the 
last 25 years, said Thompson, “the com- 
pany’s output during this period has 
risen from 65,000,000 pounds to 250,- 
000,000 pounds. 

Rather than exploit the current 
shortage by pushing sales at any cost, 
Inco researchers are promoting the most 
efficient use of every pound: alloys with 
lower nickel content and even ma- 
terials with no nickel. Although Thomp- 


INP KENTUCKY COAL LOADER: 


son admits “this conservation seemingly 
departs from the company’s traditional 
practice,” he is confident “many high 
nickel alloys for which substitutes have 
been temporarily adopted will retum 
to their normal uses after todays 
emergency.” And with 254,000,000 tons 
of ore in proven reserves, Inco all but 
guarantees to deliver most of them. 


EASTERN RAILROAD 
LINEUP 


Durinc War II, railroads throughout 
the country rang up earnings at level 
they had not attained since the ‘20s 
With restrictions on other forms d 
travel, passenger traffic turned losses 
into profits. 

War II%, however, tells a differen! 
story. Southern and Western lines, with 





Sleeping pussy cats are fine in the ads, but coal fills up the profit bins 
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10 years. In Table 
*Based on 1946-1951. 


I. EASTERN RAILROAD LINEUP, 1942-51 


Percentage figures in these columns represent each company’s performance. for 
Il, these percentages are converted to rank-order numbers. 


Times Fixed 
& Net Income 


. Dividends on 
Earned Book Value 
10.4 


ora 
65.3% 
80.8 
81.5 
70.4 
76.6 
73.3 
73.8 
67.5 
75.8 
79.2 
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Norfolk & Western 

Pennsylvania 

New York Central 

Chesapeake & Ohio 

Atlantic Coast Line 

Louisville & Nashville 

Seaboard 

New York, Chicago & St.Louis 3 
Erie 8 
Baltimore & Ohio 
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Il. EASTERN RAILROAD RANKING, BASED ON 1942-51 


& Pfd. on it. 
Asset Dividends Book ing 
Growth Earned 


Rank order numbers in the first five columns are based on performance figures in 
the corresponding columns of Table I. Column 6 shows price-earnings as reported 
or estimated. Column 7 averages the rankings in the first-five columns to arrive at 


Market 
- Price 
dend al $i of Composite 
Payout arnings Ranking 


2 9.51 2 

8 9.42 8 

7 8.28 10 

1 7.73 1 

6 6.60 6 

4 6.17 4 (tie) 
8 

9 

5 

9 


Value Ratio 


6.01 
4,91 
4.73 
(tie) 3.65 


(tie) (tie) 
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long-haul freight traffic, profit from 
the high level of business and the 
above-average industry and population 
growths in their territories. Lines that 
join New York to Florida shared in this 
prosperity. The coal carriers’ steady 
business experiences some pick-up from 
post-war IJ doldrums. But Eastern 
roads like Pennsylvania and New York 
Central, saddled with a disproportion- 
ate share of unprofitable passenger bus- 
iness, with heavy terminal expenses and 


with short-haul and heavy less-than-' 


carload business have difficulty hewing 
even to the earnings level of 1948. 
Only heavy expenditures for economical 
diesels and modern rolling stock could 
keep these lines standing still on the 
inflationary treadmill. And these out- 
lays eat up working capital accumu- 
lated during War II and run up big 
new equipment obligations. 

Early this year, the ICC granted the 
tails the rest of the 15% rate boost the 
toads demanded over twelve months 

etore. Since then, with earnings some- 
times over 50% ahead of last year, the 
have consistently led the market 
on rallies, just as consistently resisted 
es. But during this entire period, 
a few roads like Pennsylvania and New 
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York Central have been unable to move 
far from their 1952 lows. 

To pinpoint the trouble, Forses put 
these lines into its classification yard 
along with neighboring coastal and coal 
carriers. Companies were checked for 
(1) asset growth, (2) number of times 
fixed charges and preferred dividends 
were earned, (3) net income on book 
value, (4) operating ratio (operating 
expenses to operating revenues), and 


(5) dividend payout. 


"INP 
PENNSY’S FRANKLIN: PASSENGER TICKET SELLER: 
the more you take, the less you make 
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First out of the yard is Robert 
Young’s Chesapeake and Ohio. Young, 


. who is anathema to most railroad men, 


achieved popular renown by advertis- 
ing that hogs cross the country in one 
car while humans do not. He achieved 
notoriety by miscalculated charges 
against transcontinental carriers. And 
Wall Street still debates whether Young 
is the greatest or worst railroad man of 
all time, whether he is wrecking the 
C & O or strengthening a long-strong 
road. 

Young’s trump card is his dividend 
generosity, with disbursements equal 
to 82.5% of net. Second strong suit is 
38.6% asset growth. However, C & O 
would not have fared so well here if. 
Forses had employed another and 
equally valid method of measuring 
growth: increase in book value. This is 
particularly important for rails, since 
the lines strive harder to reduce debt 
than expand operations. C & O’s book 
value increased but 8.5% over the ten- 
year period, which leaves the company 
low man on the growth pole, and drops 
the line to a fourth-place tie with Louis- 
ville and Nashville. 

This alternative measurement would 
move second-place Norfolk and West- 
ern into first spot, despite the road's 
unsensational 16.0% increase in book 
worth. Unlike the C & O, N & W has 
turned its back on the diesel in favor 
of the old coal burners. Reason: coal 
itself supplies over half the revenues 
of this highly-efficient carrier. And the 
line slips on book return only because 
of its very low debt: only 18% of total 
capitalization against 55% for the in- 
dustry. 

Since its reorganization in 1946, the 
remarkable Seaboard Air Line Railroad 
has both pushed up its assets and book 
value at a rapid clip. Once “The Trol- 
lop of the Tidewater,” the company has 
capitalized on the industrial growth 
along its lines, particularly the increase 
in phosphate mining. Aggressively 
plowed-backed earnings have sharply 
improved the road’s efficiency. Ten 
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years ago, operating ratios ran well 
above competing Atlantic Coast Line’s. 
In 1951, Seaboard’s ratio was a below- 
par 74.5%, ACL’s 80.5%. This strong 
earning power leaves a thick cushion 
under interest charges as well as a good 
return on common equity. 

Louisville and Nashville, third of the 
coal carriers, shows an above-average 
record in all categories when its 35.9% 
book value growth is considered. The 
line has not been a sensational per- 
former, but few roads can match its 102 
years of operations outside the bank- 
ruptcy courts. 

Within ten years, fast-freighting New 
York, Chicago and St. Louis has built 
its line up from the penny class into one 
of the most profitable lines in the coun- 
try. 

The road, which earned the moni- 
ker “Nickel Plate” from its exorbitant 
cost of construction, now pinches its 
operating ratio well down into the 60s. 
And in ten years, plowed-back earnings 
have jacked up book value 119.2%— 
tops in the East. Nickel Plate’s top earn- 
ing power is now spilling dollars into 
stockholders’ pockets, with a preferred 
dividend backlog cleaned up. 

The sharp rise in Atlantic Coast 
Line’s market price is more a tribute to 
the road’s territory than its perform- 
ance. With twice the book value of Sea- 
board, ACL struggles to keep abreast 
of Seaboard’s torrid per-share earnings 
pace. 

In the last ten years, ACL’s book 
value has risen but 33.5%. A big stabil- 
izer for ACL is the company’s share-for- 
share ownership of Louisville and Nash- 
ville stock. 

Once “The Scarlet Woman of Wall 
Street,” fully dieselized Erie makes the 
best showing of the remaining roads. 
When the Vanderbilts and Drews used 
Erie as the ball on their roulette table, 
cashed in the chips at Erie’s treasury, 





INP : 
ERIE’S JOHNSTON: NICKEL PLATE’S WHITE 
stockholders can also afford a grin 


most people thought Erie would never 
again pay a dividend. But now the effi- 
ciently-run road—last year’s 75.5% oper- 
ating ratio bested the industry's 77.4% 
average—regularly shells out to stock- 
holders. But with its old reputation still 
clinging to its skirts, Wall Street pays 
only $4.73 for every dollar of Erie 
earnings. 

Regular dividends by mammoth 
Pennsylvania push the road off the bot- 
tom. And debt-ridden B & O has pulled 
ahead of Central in efficiency: in 1951, 
B & O's operating ratio was 81.2% 
against Central’s 85.3%. With no divi- 
dends since 1931, B & O jacked up net 
worth by 40.5% in ten years. More out 
of respect for 1929 values and wishful 
thinking than recent experience, in- 
vestors have liberally priced both Penn- 
sylvania and New York Central. Lever- 
age could run up good earnings for all 
three roads, in fact is doing so for 
B & O. But first revenues will have to 
outrun Central’s and Pennsy’s expenses. 


WHEN WINTER 
COMES... 


Investors are still shelling out as much 
as 20 times earnings for chemical 
equities. Apparently they sense spring 
behind the frigid blast of test tubers’ 
nine-month take, which was almost 
wintry enough to lure a bear out of 
hibernation. 

Top 22 molecule benders’ sales for 
the period, according to trade paper 
Chemical Week, congealed at $3,935.5 
million, 12.3% below 1951’s high-tem- 
perature $4,490.6 million. Net frosted 
up at $395.3 million, 8.4% below last 
year’s $431.7 million. Refrigerants: the 
two-month steel strike and poverty- 
stricken textiles. Both industries blot up 
a sizable chunk of chemical output. In 
other ‘industries, gouty inventories, the 
residue of last year’s feverish chemical 


26 
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.stockpiling, also whacked a big swatch 


out of the test tubers’ take. 

But by August, investors who had 
their weather eye cocked glimpsed 
spring’s first harbingers. Steel banged 
open its shuttered doors and the cloth 
makers slightly speeded their hand-t. 
mouth buying. Result: chemical’s third- 
quarter billings were a little more yer. 
dant. They pushed to $1,299.6 million, 
only slightly below last year’s $1,804 
million. Net sprouted to $128 million, 
7.4% above last year’s $119.2 million 
but did so primarily because of du 
Pont’s heavy $54 million contribution 
(last year: $40.7 million). Union Car. 
bide, too, paced by its Electro-Metal- 
lurgical Division, which had to stash 
away most of its alloys output when the 
steel puddlers took a walk, helped roll 
up the earnings slack. Its third-quarter 
take: $24.3 million, vs. last year’s $23.2 
million. / 

A few chemicaleers are still lachry- 
mose, but sales for July, August and 
September successively spurted, and 
one enthusiastic test tuber last month 
even trumpeted: “We're turning back 
into a sellers’ market.” Most colleagues 
shied at his hucksterish enthusiasm, 
but, like investors, had a hunch that 
spring could not be too far behind. 


IN WITH THEOLD “ 


By THE END of this year $2,237.6 mil 
lion du Pont will have wadded about 
$125 million into new plant and equip- 
ment, but its Niagara Falls electro 
chemical division last month gave the 
heave to an electronic gadget and 
pinned its hopes on a purely human 
mechanism. Jettisoned was the time 


.clock. Replacement: “the individuals 


own conscience.” As suggested by 4 
labor - management committee, 
plant’s 1,800 employees will now regis 
ter work hours by filing their own time 
slips. Thumps plant manager Ros 
Hare: “it is the subsititution of freedom 
of action and individualism in place 
regimentation.” 


TV LETS ITS BELT OUT 


One nicut Long Island plant guard 
Frank Walsh came home from w 
and settled himself for an evening 
quiet relaxation. A shot rang out. He 
had put a bullet through his television 


set. Somewhat sheepishly he explained | 


to the judge; “It was playing too loud. 

Others were finding TV easier to live 
with. 

After FCC lifted the new-statio 
freeze last spring, applications 
in—nearly 500 of them by mid-summer 
when hearings began. 

One of the first to go on the air Ww 
Denver’s KFEL, -which boastfully be 
gan broadcasting in time for the ®* 
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tional political conventions. Then the 
sales rush began. TV-hungry Denver- 
ites pounded at dealers’ doors. There 
was hardly a major TV maker that 
didn’t have at least one VP on the spot 
in Denver to supervise sales. 

Up in Portland the first ultra-high 
frequency commercial station in the 
country, KPTV, went on the air in mid- 
September. Denver's second station, 
KBTV, came into the running less than 
4 month later. Too late for the sound 
and fury of 1952’s video politicking 
was KDUB-TV in Lubbock. 

Between the effects of a big political 
year and new station expansion, TV 
makers were jubilant. “Shipments to 
dealers are running as high as 200% 
ahead of last year,” says David J. Hop- 
kins, Emerson’s director of sales. “We 
are hopelessly oversold,” chimes in 
Zenith sales VP, H. C. Bonfig. Since 
the end of September, Zenith has had 
no factory inventory; sets are going out 
as fast as they can be built. 

Motorola’s current inventory is “prac- 
tically nonexistent,” says VP E. R. Tay- 
lor, and adds: “Our unit sales this year 
will be nearly 50% over last year.” 
Admiral’s W. C. Johnson, sales VP, 
wiggles his finger in one ear saying: 
‘Our distributors are screaming for 
sets.” 

TV’s wagon-training into hitherto 
undeveloped areas is but a small part 
of the 1952 sales boom, according to 
Magnavox prexy Frank Freimann. Old 
sets aren't getting any younger. “About 
85% of our sets,” he elucidates, “are 
going into metropolitan centers which 
have already had TV for several years.” 

Agreeing is H. V. Brown, Muntz 
TV’s executive VP: “New markets are 
important,” he admits, “but it is the re- 
placement market in old areas which 
largely account for the pickup.” 

Sales of 875,000 sets in September 
came to 120,000 more than hard- 
pressed producers could turn out. Even 
at that, total TV output had more than 
doubled in a year. Heavy costs of 
launching new lines, higher EP Taxes, 
explain why third-quarter net earnings 
didn’t meet year-ago levels. Philco’s 
48c a share net compared with 60c last 
year, when earnings didn’t equa! the 
EPTax base. Admiral’s 62c came 
nearer last year’s 68c. 

Better results were recorded for Syl- 
Vania with its net earnings up 47%, 
(70c vs. last year’s 54c). RCA waved 
a third-quarter net of 42c against last 
years 13c. While most TV makers 
loudly bragged of bigger sales and big- 
Ser production, some took a different 
tack. Cautions one who wants his 
hame witheld: “The industry will have 
its fling, then wake up one morning 


with a worse inventory hangover than 
last year,” 
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This announcement appears for purposes of record. 


$76,750,000 
Reynolds Reduction Company 


A wholly owned subsidiary of 


Reynolds Metals Company 


Bonds and Notes, due January 1, 1968 
(Secured by First Mortgage) 


The undersigned have acted for the Company in 
arranging this financing privately. 


Dillon, Read & Co. Inc. Reynolds & Co. 


November 13, 1952 














HYDRODYNAMICS 


submarines and PT boats 


AERODYNAMICS 


aircraft for defense and transport wm (() aa 
ELECTRODYNAMICS 

electric motors and generators a Bh 
NUCLEODYNAMICS 4IL DN 


the atomic powered submarine CORPORATION 


Formerly 
Due to the expansion of its activities into Electric Boat Company 








many fields of applied dynamics the 7 ’ 
Electric Boat Company has changed its Dividend Notice | 
name to GENERAL DYNAMICS COR- A quarterly dividend of |, 


° 75¢ per share has been |, 
PORATION, a title which niore aptly declared on the Common 
Stock of General Dynam- 
ics Corporation, payable 

ing oj ; December 10, 1952 to 
annem and eee stockholders of record at 
the close of business No- 


EB CL ED ee CHARLES P, HART 


Secretary & Treasurer 
fe) 3 New York, N. Y., 
¥, a s 
Se Cua ®o October 30, 1952 


denotes this greater diversification in 
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Groton, Connecticut. . Montreal, Canada Bayonne, New Jersey 


GENERAL DYNAMICS 


°o R P (@) R A T 1 °o N 
445 Park Avenue, New York 22,N. Y. 





















































You can strike 
ome a am 3 


in your home town 






Only Rudd-Melikian, Inc., manu- 
facturer of the world’s most com- 
plete line of automatic coffee dis- 
pensing equipment can offer this 
unusual opportunity to profit by 
the tremendous demand for Amer- 
ica’s favorite beverage. Dispensers 
for factories, offices, stores, gas 
stations, hotels, restaurants, etc. 
Distributor sells, services or leases 
equipment—sells Kwik-Kafé Cof- 
fee and supplies. 


Key Territories still available for 
franchise include New Orleans, 
Miami, Utica. Write for full details. 










CATALOG- 
BROCHURE 


Send for free 20- 
page catalog-bro- 
chure, which tells the 
Rudd-Melikian story. 










yl 
yy RUDD-MELIKIAN, Inc. 
PY/ 4 _ Dept. F., 1944 N. Howard Street 
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Will you RETIRE 
YOUNG ENOUGH 
to enjoy it? 

Do you really want to work all your life? 


You can take life easy a lot sooner than you think. If 
you know where it costs less to live, and where you can 
earn a small income from a part-time business or job, you 
can afford to retire sooner, even now perhaps. 

One of the best features of ‘‘Where to Retire on a 
Small Income’’ is that every town, city, or region de- 
scribed was selected because it offers opportunities to 
get part-time or seasonal jobs or to open a part-time 
business. 

This book tells you where are the best places in the 
U.8. to retire. It covers Florida, California, New Eng- 
land, the South, the Pacific Northwest, etc. It also in- 
gg Hawaii, the American Virgin Islands and Puerto 


Rico 
With this book, you learn: 


—where living costs, rents, and real estate are less 
(even where you can buy a farm for only $2500); 

—where you can live inexpensively on an island far from 
the world, yet close to neighbors; 

—where you can go fishing all year round; where you 
can go hunting, boating, swimming, and always have 
a good time; 

—where your hobby will bring you an income; 

—where you stand the best chance of living longer. 

You’d spend months, plus hundreds of dollars If 
you searched for the hundreds of facts in this book by 
traveling around the country. But all these facts on 
little known beauty spots, America’s favorite retire- 
ment areas, and many undiscovered towns, cities, and 
regions, are yours for just $1. 

Sooner or later—now or in years to come—you will want 
to be independent. Order today, while you think of it. 
Money, back, of course, if you’re not satisfied. 

Don’t bother writing a letter. Simply tear out ad, print 
mame and address, and mail with $1 bill to Harian 
Publications, 216 First Ave., Greenlawn, New York. 











NEW IDEAS 












LAW OF WILLS 


By Parnell Callahan, attorney. 96-page book mail 
explains laws in all 48 states. Shows why 
every person should make a will. How of 
protect your CAPITAL .. . safeguard your 
ESTATE. Also—Real Estate Law, $1... 
Businessmen’s Law, Mail $1, each. 

OCEANA PUBLICATIONS, Dept. B-15 
43 West {6th Street, New York fi, N. Y. 








Exact-Photo-Copy 


In Jess than a minute, claims manu- 
facturer, you can turn out exact photo 
copies of “. . . anything typed, written, 
printed or drawn . . .” with new, com- 
pact, motor-driven printer and process- 
ing unit. Requires no washing, fixing, 
drying or other darkroom procedure. 
Works with electric current, and suc- 
cessively turns out negative and copy 
upon insertion of original with negative 
paper and negative with copy paper, 
respectively. (General Photo Products 
Co., 15 Summit Ave., Chatham, N. J.). 


In-Dor-Gym 
New indoor gymnasium promises re- 
lief from winter lethargy, fun and 
healthy exercise for children and adults. 
Consists of chinning bar, gymnasium 





rings, and a child’s swing, and hangs 
on doorway brackets. The plated chin- 
ning bar is said to hold over 300 pounds 
and to act as support for either gym 
rings or swing. All three can be set up 
or removed in a jiffy (Osrow Products 
Co., 95-10 218 Street, Queens Village 
29, N. Y.). 
Zip Fast 


This sliderless zipper can be sealed 
shut by a squeeze of the finger and 
opened by lifting an extruded flange. 
Made entirely of plastic, without teeth 
to snag, or mechanical parts to jam. 
Said to be suitable for plastic bags, cos- 
metic kits and tobacco pouches (Flexi- 














grip, Inc., 104 East 61st St., New York, 
N. Y.) 


Mechanical Squeezer 


To end traditional troubles of mis- 
placed tubes, lost caps, and wasted 
paste, here’s a new, stainless steel tooth 
paste dispenser. Holds tube in inverted 






position and contains permanent hinged 
cap. When latter is flipped open and 
knob is turned, paste emerges onto 
brush. Also accommodates six brushes 
in slots. Measures 6 in. high and 3% in 
wide (Kay's, P.O. Box 213, Engle 
wood, N. J.). 


Peek-a-boo 





One way to eliminate umbrella oo: 
lisions is this window umbrella with 
transparent panel, made of Vinylite 
plastic film, supposedly flexible and 


abrasion resistant. The clear-view 





is firmly set into umbrella fabric and 
is supposed to resist mould and m 
dew, cracks and creases. Can be 
cleaned with damp cloth. Comes in ® 
most every solid color, and polka dots, 
with golden steel rod (R 
Umbrella Co., 26 West Sist St., New 
York 1, N. Y.). 
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THE CASE 
OF THE 


hrewd Shopper 


id? HOW ONE MAN SOLVED \ 
(i 


vA Christmas 


GIFT PROBLEMS 
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a there was a man who had practically finished his Christmas shopping. There 


Y) 


S 


Dig 
aie 


remained but a few gifts to be bought. These were for important people, and our man 
wanted gifts that would last .. . gifts that would reflect his care and thoughtfulness in 
choosing them. Naturally, he decided on books. 





So into the bookstore he walked. After a few 
‘ minutes browsing, his eye fell on 


WAYS AND MEANS TO 


SUCCESSFUL RETIREMENT 
by Evelyn Colby and John Forrest 
Financial Editor of the New York Times 





$3.50 A new book packed with down-to-earth 
guidance on all the problems people face on retirement, espe- 
cially the problem of finances. Shows what 
plans should be made now ... reveals specific 
programs to follow . . . points out how re- 
tired men and women can earn extra income 
from hobby or part-time business. 


C “Just the thing,” mused our 
man, “for '/ncle Harry. And 
now for Aunt Josephine, I should find 
something light and amusing.” And 
since her maiden name was MacKenzie, 
what better gift than 


499 SCOTTISH STORIES 
For the price of 500 
edited by B. C. Forbes 


which is full of chestnuts with a 
Scottish burr like the one about $2.02 

the owner of a golf course who posted a sign asking 
members to refrain from picking up lost balls until 
they had stopped rolling. 





NEXT name was his son’s—a young 
B.B.A. just starting in business. 
Our man had already bought him sev- 
eral gifts, but now he wanted something 
would help the boy’s career. He 
glanced through... 
_— HOW AM I DOING? 
i (Self-Appraisal for the 
Aspiring Executive) 
by Robert F. Moore 
A practical book for the young executive 
with a strong urge to go places. It’s de- 
$3.00 signed to help him take his bearings, fix a 














goal, chart a course and, with dependence on skill and plan- 
ning rather than luck, to navigate successfully to his chosen 
destination, 


HIS seemed to be just what our 

man was looking for, so he tucked 
it under his arm along with the 
others. Now there were four gifts yet 
to be bought, all for business asso- 
ciates. Surely Elmer would enjoy 


fe THE LIFE STORIES 
outed) OF AMERICA’S 

50 FOREMOST 
BUSINESS LEADERS 


$5.00 —a collection of inspiring stories of 
the nation’s business and industrial giants which shows how 
they rose to the top in their chosen fields. 


. « «and Charlie would derive much profit and 
many a chuckle from 


101 UNUSUAL 
EXPERIENCES 
—Gleaned from the Careers 
of Business Leaders 
and Others 


—a bountiful anthology of human interest stories culled 
from the dynamic lives of Luther Burbank, Andrew Car- 
negie, Enrico Caruso, Calvin Coolidge, Walter P. Chrysler, 
Chauncey M. Depew, Thomas Edison, Herbert Hoover, 
David Sarnoff, Thomas Watson, and hundreds of others. 




















...and for sober, thoughtful Henry 
ee) 


our shopper selected 


THE FORBES 
SCRAPBOOK OF THOUGHTS 
ON THE BUSINESS 

OF LIFE 







A 544-page volume of quotations collected 
by B. C. Forbes from ancient and modern 
sources—3,000 gems of wisdom represent- Je 
ing what thoughtful men and women have Was, 
said about the joys and problems of life. 

$5.00 


| jsamenaapé- our man wanted a book for his golfing 
partner who had been threatening for years to go 
on a diet. He found exactly the right thing in a book 
called 


THIS WILL KILL YOU 
(the Executive’s Health Book) 


by Charles Furcolowe 


. a hilarious but downright sensible 
volume on matters of diet and health, pre- 
pared under the supervision of a distin- 
guished physician— “guaranteed to add 
years to your life or your money back!” $2.75 





And that was that. 


B. C. Forbes & Sons Publishing Co., Inc. 

80 Fifth Avenue, New York 11, N. Y. 
Rush titles checked below to me: 

(0 Ways & Means to Successful 


Retirement $3.50 
(CO 499 Scottish Stories for the 

Price of 500 2.02 
(0 How Am | Doing? 3.00 & 
(0 America’s 50 Foremost 

Business Leaders 5.00 
(1 101 Unusual Experiences 3.50 
(J Thoughts on the Business of Life 5.00 
(0 This Will Kill You 2.75 





(On N.Y.C. orders please add 3% Sales Tax) 
C Enclosed is remittance of $......... 
payment in full. 


CO | will remit when billed. = 
NN hecscisbecreredsmerveccessscnnecesceceteracasoes 
Ps a aoe chi ccccevcncontivcnsccdecaveestcaaucancues 
Wide varadonsedievidsviestncdttanked bhsduecestea 
Zone... .State 


C0 Also send titles below direct as my Christmas gift to 
individuals listed: 


RR Sener nearer ics anadbansreenrrdeddes taser ancevescsseevons Ria 55 cab adsdadeVisedcownsseswdedees Miiducivecaadesen tte Zone..... Wiis iagecaceccccs 
| _EEE Cee eer Tecccccccccccccaccceccoccccscescceseccescocee eT PTTTETTTETET EEE Drv cnsesesessevcese Zone..... State. ccccccccesccccce 
“oil RE TR WOccccccccccccccccecccccccccescccccsosoccores Address... cccccccccccccccccccccccsecsesesecs Gi. ccceccsccoscceses Zone..... Dale. cccccccccesscese 
seh re ey Pere Tye TTP TITTT eT TTT Riso tias ceccvccscccgecoccccedeccecedid Gis sk ec catinate ae ee ee 
RE Se a We PN Weercccsecccsccccccccceccecscccccesccsseceese ye EST TTT TPTPETECE CETL COL Riv cnngsdsecaqcenn Zone..... aise iessasdeense 
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a SEND GIFT CARD SIGNED ....ccccccccccccccccccccecccsnetesercccesseeseeeeeesseeeeeeeeseeeseesesassssssssrcnassereeeses 
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PHELPS DODGE 
CORPORATION 


The Board of Directors has 
declared a quarterly dividend of 
Sixty-five Cents (65¢) per share 
and a year-end extra dividend 
of Forty-two and one-half Cents 
(42%2¢) per share on the capital 
stock of this Corporation, both 
payable December 10, 1952 to 
stockholders of record Novem- 
ber 21, 1952. 





This makes total dividends for 
1952 of Three Dollars ($3.00) 
per $12.50 par value share. 


| M. W. URQUHART, 
Treasurer. 


November 12, 1952 











CLARK 
EQUIPMENT 


DIVIDEND NOTICE 


The Board of Directors of the 
Clark Equipment Company today 
declared the following dividends: 


Common Stock 


CASH: A regular quarterly dividend 
of 75 cents per share and an extra 
dividend of 50 cents per share, pay- 
able December 10, 1952, to share- 
holders of record at the close of 
business November 26, 1952. 


STOCK: A stock dividend of 50% 
payable December 15, 1952, to 
shareholders of record at the close 
of business November 26, 1952. 


5% Cumulative 
Preferred Stock 


The regular quarterly dividend of 
$1.25 per share payable December 
15, 1952, to shareholders of record 
at the close of business November 
28, 1952. 


G. E. ARNOLD 
Secretar) 


CLARK EQUIPMENT 
COMPANY 


November 7, 1952. 
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DIVIDEND ON 
COMMON STOCK 





The Directors of Chrysier Corporation 
| heve declared «a dividend of 





ove 
dollar end filly cents ($1.50) per | 
were on the vistanding commen / 
Weck, poyeble December 12. 1959 
te thockholders of recerd at the close 


of business Neowermber 17. 1952 
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INCO’S THOMPSON: 


shortages today can’t stand in the way of a normal market tomorrow 


to heel in the marketplace. But nearest 
thing the miner has to a competitor is 
second-biggest, $21 million Falcon- 
bridge Nickel Mines, Ltd., also Cana- 
dian. Falconbridge, headed by Presi- 
dent Thayer Lindsley and 70% owned 
by Ventures, Ltd., an overextended 
Toronto mine-holding company, treats 
1,000,000 tons of ore a year—about 
one-twelfth Inco’s output. 

To bridge the gap last February, 
U.S. agencies contracted with Falcon- 
bridge to buy 50,000,000 pounds of 
nickel by 1961, gave the outfit an op- 
tion to sell 25,000,000 more thereafter. 

Last month, to speed Falconbridge 
expansion, the Export-Import Bank 
opened a $5 million credit for the 
miner. Another $5 million will come 
from company funds. The bankroll will 
pay to deepen Falconbridge Mine’s 


















Atias Corporation 


33 Pine Street, New York 5, N.Y. 





Dividends on Common Stock 





\ regula puarterly dividend of 40¢ 
are has been declared payable 
ih be | to ebareteedebe 











FROOD-STOBIE CROSSCUT: 


main shaft, sink another, open a new 
mine, up smelting capacity. 

In the same week, Inco’s Chairman 
Dr. John F. Thompson showed no out- 
ward concern. Sales in 1952’s first nine 
months, said he, climbed about $25 
million to $228.9 million. Costs rose 
an equal amount, so net per share for 
both 1951 and 1952 first three quar- 
ters was $3.03. 

As demand for nickel zoomed in the 
last 25 years, said Thompson, “the com- 
pany’s output during this period has 
risen from 65,000,000 pounds to 250,- 
000,000 pounds. 

Rather than exploit the current 
shortage by pushing sales at any cost, 
Inco researchers are promoting the most 
efficient use of every pound: alloys with 
lower nickel content and even ma- 
terials with no nickel. Although Thomp- 





CANADA 
DRY 






























DIVIDEND NOTICE 


The following dividends have 
been declared by the Board 
of Directors: 


Preferred Stock 


A regular quarterly dividend 
of $1.0625 per share on the 
$4.25 Cumulative Preferred 
Stock, payable January 1, 
1953 to stockholders of record 
at the close of business on De- 
cember 8, 1952. 


Common Stock 


A quarterly dividend of $0.15 
per share and an extra divi- 
dend of $0.10 per share on the 
Common Stock, both payable 
January 1, 1953 to stockhold- 
ers of record at the close of 
business on December 8, 1952. 

Transfer books will not be 
closed. Checks will be mailed. 


Wa. J. WILLIAMS 
Vice-President & Secretary 
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INTERNATIONAL BUSINESS 
MACHINES CORPORATION 


7) (Ml ; New Vork n 
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son admits “this conservation seemingly — 
departs from the company’s traditional 
practice,” he is confident “many high- 
nickel alloys for which substitutes have 
been temporarily adopted will retum 
to their normal uses after today’s 
emergency.” And with 254,000,000 tons 
of ore in proven reserves, Inco all but 
guarantees to deliver most of them. 


EASTERN RAILROAD 
LINEUP ‘ 


Durinc War II, railroads throughot ~ 
the country rang up earnings at leves 
they had not attained since the ‘20s 
With restrictions on other forms d 
travel, passenger traffic turned losses 
into profits. 

War II%, however, tells a different 
story. Southern and Western lines, with 
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THE FORBES INDEX 


Solid line is computed monthly, gives equal weight to five 
factors: 
1. How much are we producing? (FRB production index) 
2. How many people are working? (BLS non-agricultural 
employment) 
3. How intensively are we working? (BLS average weekly 
hours in manufacture) 
4. Are people spending or saving? (FRB department store 
sales) 
5. How much money is circulating? (FRB bank debts, 141 
key centers) 
Factors 1, 2 and 3 are adjusted for value of the dollar 
(1947-49= 100) and for seasonal variation. 
Dotted line is an 8-day estimate based on tentative figures for 
five components, all of which are subject to later revision.* 
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All in all, a rather reassuring picture. 


RECAST « 


Deeply Encouraging 
by B. C. PORBES onl 


Personally, | attach incalculable im 
portance to the imminent change in 


Du forebodings are too rife, Persis Speculative borrowing has all but ou Federal Administration 

tence in them could tend to foster their dried up under the 75% margin re The displacement of our painfully 

Hulfillemenst quirement, so that danger of over long, extravagant, demoralizing Demo 
Present economic conditions are en whelming forced selling,” always a eratic rule byw a Weng reabolic an regime 

couraging, not discouraging, They do potential menace in former periods of should insure renewal of a trend to 

not foreshadow early depression, De irresponsible gambling, is today non. wards national solvency, towards solidi 

pressions do vot normally descend oxtstent iving strength, tow uwds » more whole 
het ” hw Manageme sts ol the majority al oor some and truly PHOSpPerots EOUNOM) 
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First out of the yard is Robert 
I. EASTERN RAILROAD LINEUP, 1942-51 Young's Chesapeake and Ohio. Young, 
Times Fixed re is anathema to most railroad men, 
ae ianme achieved ul by advertis- 
Growin "earned" Book'Vatue "Ratio “payout ing that “Ai aay gee Aes one 
Noche & Ve: neeeeese iy 7 ry ry ' bey car while humans do not. He achieved 
New York Central.......... —4.8 148 26 81.5 20.4 notoriety by miscalculated charges 
Chesapeake & Ohio........ 38.6 4.1 76 70.4 82.5 against transcontinental carriers. And 
Atlantic Coast Line......... 23.1 $.2 4.7 76.6 20.4 Wall Sticet still debates whethe: Young 
ied cea. 08 | 6 th Ae eam |B the grestest cr wornt murond man 
New York, Chicsgo&Si.Louls 244 24 106 675 0 all time, whether he is wrecking the 
i> .ccpahins Manbenseee 1L7 15 5.8 75.3 36.9 C & O or strengthening a long-strong 

Baltimore & Oltio.......... 79 Ll 40 79.2 0 road. 
Young's trump card is his dividend 

Pe in these columns represent each company's for generosity, with d 

~—e | fewree A ; pogenenee y, isbursements equal 
at a a ad to rank numbers. to 82.5% of net. Second strong suit is 
58.0% asset growth. However, C & O 
would not have fared so well here if 


Fonses had employed another and 
equally valid method of 





i. EASTERN RAILROAD RANKING, BASED ON 1942-51 growth: increase in book value. This is 
Tie particularly important for rails, since 
list, ~ lines strive harder to reduce debt 
Fi, cn” Onerat Divi. than expand operations. C & O's book 
gon, ohdeee Ge TT BS, eee may | han, oxzand operations © & O's book 
ing Nostell & Wetem esenne es : : : : : ye} : year period, which leaves the company 
hie Nor Yok Cota. IO)|68 (0 TBR low man on the growth pole, and drops 
Chesapeake & i as 2 3 3 3 l 7.73 l the line to a fourth-place tie with Louis- 

have Atlantic Coast Line......... 4 8 & @ @& a @ ville and Nashville. 
‘i Leviotip & Nashville. ..... , ‘ : ‘ : os; 4 (tie) This alternative measurement would 
5 OOROOUE os, é chien Bek des ’ ¥ ‘ 
oe New York, Chicago &Si.Louis 3 6 1 2 Otic) 491 (tie) | move second-place Norfolk and West 
1 but Ble ..couvdneauceds keke s 8 8 6 6 5 4.73 7 sm yd rst spot, espite t . sane 
. Baltimore & Ohio.......... 9 10 8 8 tie) 8. 9 a ae oe a — 
. nei worth. Unlike the C & O; N & W has 
Rank order numbers in the first five columns are based on performance figures in turned its back on the diesel in favor 


the corresponding columns of Table I. Column 6 shows price-earnings as reported , 
or estimated. Column 7 averages the rankings in the first-five columns to arrive at . mn —— — Reason: coal 
a “composite ranking.” itself supplies over the revenues 


of this highly-efficient carrier. And the 
line slips on book return only because 
of its very low debt: only 18% of total 
long-haul ‘freight traffic, profit from York Central have been unable to move capitalization against 55% for the in- 
the high level of business and the far from their 1952 lows. dustry. 

above-average industry and population To pinpoint the trouble, Forses put Since its reorganization in 1946, the 
growths in their territories. Lines that these lines into its classification yard remarkable Seaboard Air Line Railroad 
join New York to Florida shared in this along with neighboring coastal and coal has both pushed up its assets and book 
prosperity. The coal carriers’ steady carriers. Companies were checked for value at a rapid clip. Once “The Trol- 
business experiences some pick-up from (1) asset growth, (2) number of times _lop of the Tidewater,” the company has 
post-war II doldrums. But Eastern fixed charges and preferred dividends capitalized on the industrial growth 
roads like Pennsylvania and New York were earned, (3) ‘net income on book along its lines, particularly the increase 
Central, saddled with a disproportion- value, (4) operating ratio (operating in phosphate mining. Aggressively 
ate share of unprofitable passenger bus- expenses to operating revenues), and plowed-backed earnings have sharply 
iness, with heavy terminal expenses and (5) dividend payout. improved the road’s efficiency. Ten 
with short-haul and heavy less-than- ’ : 

carload business have difficulty hewing 
even to the earnings level of 1948. 
Only heavy expenditures for economical 
diesels and modern rolling stock could 
keep these lines standing still on the 
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L & N’S TILFORD: 


: INP ’ 
ERIE’S JOHNSTON: NICKEL PLATE’S WHITE 


stockholders can also afford a grin 


years ago, operating ratios ran well 
above competing Atlantic Coast Line’s. 
In 1951, Seaboard’s ratio was a below- 
par 74.5%, ACL’s 80.5%. This strong 
earning power leaves a thick cushion 
under interest charges as well as a good 
return on common equity. 

Louisville and Nashville, third of the 
coal carriers, shows an above-average 
record in all categories when its 35.9% 
book value growth is considered. The 
line has not been a sensational per- 
former, but few roads can match its 102 
years of operations outside the bank- 
ruptcy courts. 

Within ten years, fast-freighting New 
York, Chicago and St. Louis has built 
its line up from the penny class into one 
of the most profitable lines in the coun- 
try. 

The road, which earned the moni- 
ker “Nickel Plate” from its exorbitant 
cost of construction, now pinches its 
operating ratio well down into the 60s. 
And in ten years, plowed-back earnings 
have jacked up book value 119.2%— 
tops in the East. Nickel Plate’s top earn- 
ing power is now spilling dollars into 
stockholders’ pockets, with a preferred 
dividend backlog cleaned up. 

The sharp rise in Atlantic Coast 
Line’s market price is more a tribute to 
the road’s territory than its perform- 
ance. With twice the book value of Sea- 
board, ACL struggles to keep abreast 
of Seaboard’s torrid per-share earnings 
pace. 

In the last ten years, ACL’s book 
value has risen but 33.5%. A big stabil- 
izer for ACL is the company’s share-for- 
share ownership of Louisville and Nash- 
ville stock. 

Once “The Scarlet Woman of Wall 
Street,” fully dieselized Erie makes the 
best showing of the remaining roads. 
When the Vanderbilts and Drews used 
Erie as the ball on their roulette table, 

cashed in the chips at Erie’s treasury, 


most people thought Erie would never 
again pay a dividend. But now the effi- 
ciently-run road—last year’s 75.5% oper- 
ating ratio bested the industry's 77.4% 
average—regularly shells out to stock- 
holders. But with its old reputation still 
clinging to its skirts, Wall Street pays 
only $4.73 for every dollar of Erie 
earnings. 

Regular dividends by mammoth 
Pennsylvania push the road off the bot- 
tom. And debt-ridden B & O has pulled 
ahead of Central in efficiency: in 1951, 
B & O's operating ratio was 81.2% 
against Central’s 85.8%. With no divi- 
dends since 1931, B & O jacked up net 
worth by 40.5% in ten years. More out 
of respect for 1929 values and wishful 
thinking than recent experience, in- 
vestors have liberally priced both Penn- 
sylvania and New York Central. Lever- 
age could run up good earnings for all 
three roads, in fact is doing so for 
B & O. But first revenues will have to 
outrun Central's and Pennsy’s expenses. 


WHEN WINTER 
COMES... 


Investors are still shelling out as much 
as 20 times earnings for chemical 
equities. Apparently they sense spring 
behind the frigid blast of test tubers’ 
nine-month take, which was almost 
wintry enough to lure a bear out of 
hibernation. 

Top 22 molecule benders’ sales for 
the period, according to trade paper 
Chemical Week, congealed at $3,935.5 
million, 12.3% below 1951’s high-tem- 
perature $4,490.6 million. Net frosted 
up at $395.3 million, 8.4% below last 
years $431.7 million. Refrigerants: the 
two-month steel strike and poverty- 
stricken textiles. Both industries blot up 
a sizable chunk of chemical output. In 
other ‘industries, gouty inventories, the 
residue of last year’s feverish chemical 
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.stockpiling, also whacked a big swatch 


.clock. Replacement: “the individuals 






















out of the test tubers’ take. 

But by August, investors who had 
their weather eye cocked glimpsed 
spring’s first harbingers. Steel banged | 
open its shuttered doors and the cloth / 
makers slightly speeded their hand-to- | 
mouth buying. Result: chemical’s third. | 
quarter billings were a little more ver- 
dant. They pushed to $1,299.6 million, 
only slightly below last year’s $1,304 
million. Net sprouted to $128 million, | 
7.4% above last year’s $119.2 million | 
but did so primarily because of du | 
Pont’s heavy $54 million contribution | 
(last year: $40.7 million). Union Car. | 
bide, too, paced by its Electro-Metal- | 
lurgical Division, which had to stash | 
away most of its alloys output when the | 
steel puddlers took a walk, helped roll | 
up the earnings slack. Its third-quarter 
take: $24.8 million, vs. last year’s $23.2 
million. 

A few chemicaleers are still lachry- 
mose, but sales for July, August and | 
September successively spurted, and | 
one enthusiastic test tuber last month | 
even trumpeted: “We're turning back | 
into a sellers’ market.” Most colleagues | 
shied at his hucksterish enthusiasm, | 
but, like investors, had a hunch that | 
spring could not be too far behind. 


IN WITH THEOLD “ 


By THE END of this year $2,237.6 mil 
lion du Pont will have wadded about 
$125 million into new plant and equip | 
ment, but its Niagara Falls electro 
chemical division last month gave the 
heave to an electronic gadget and 
pinned its hopes on a purely huma | 
mechanism. Jettisoned was the time | 

















































own conscience.” As suggested by 4 
labor-management committee, _ the | 
plant’s 1,800 employees will now regis | 
ter work hours by filing their own time | 
slips. Thumps plant manager Ros’ 
Hare: “it is the subsititution of freedom 

of action and individualism in place d | 
regimentation.” 


TV LETS ITS BELT OUT | 


One nicuT Long Island plant guatl 
Frank Walsh came home from wot 
and settled himself for an evening d 
quiet relaxation. A shot rang out. He 
had put a bullet through his televisio 
set. Somewhat sheepishly he explained 
to the judge; “It was playing too loud. 

Others were finding TV easier to live 
with. 

_After FCC lifted the new-statio 
freeze last spring, applications po 
in—nearly 500 of them by mid-summe 
when hearings began. 

One of the first to go on the air ws 
Denver’s KFEL, -which boastfully be 
gan broadcasting in time for the a 
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tional political conventions. Then the 
sales rush began. TV-hungry Denver- 
ites pounded at dealers’ doors. There 
was hardly a major TV maker that 
didn’t have at least one VP on the spot 
in Denver to supervise sales. 

Up in Portland the first ultra-high 
frequency commercial station in the 
country, KPTV, went on the air in mid- 
September. Denver's second station, 
KBTV, came into the running less than 


4 month later. Too late for the sound |. 


and fury of 1952’s video politicking 
was KDUB-TV in Lubbock. 

Between the effects of a big political 
year and new station expansion, TV 
makers were jubilant. “Shipments to 
dealers are running as high as 200% 
ahead of last year,” says David J. Hop- 
kins, Emerson’s director of sales. “We 
are hopelessly oversold,” chimes in 
Zenith sales VP, H. C. Bonfig. Since 
the end of September, Zenith has had 
no factory inventory; sets are going out 
as fast as they can be built. 

Motorola’s current inventory is “prac- 
tically nonexistent,” says VP E. R. Tay- 
lor, and adds: “Our unit sales this year 
will be nearly 50% over last year.” 
Admiral’s W. C. Johnson, sales VP, 
wiggles his finger in one ear saying: 
‘Our distributors are screaming for 
sets,” 

TV’s wagon-training into hitherto 
undeveloped areas is but a small part 
of the 1952 sales boom, according to 
Magnavox prexy Frank Freimann. Old 
sets aren't getting any younger. “About 
85% of our sets,” he elucidates, “are 
going into metropolitan centers which 
have already had TV for several years.” 

Agreeing is H. V. Brown, Muntz 
TV’s executive VP: “New markets are 
important,” he admits, “but it is the re- 
placement market in old areas which 
largely account for the pickup.” 

Sales of 875,000 sets in September 
came to 120,000 more than hard- 
pressed producers could turn out. Even 
at that, total TV output had more than 
doubled in a year. Heavy costs of 
launching new lines, higher EP Taxes, 
explain why third-quarter net earnings 
didn’t meet year-ago levels. Philco’s 
48c a share net compared with 60c last 
year, when earnings didn’t equal the 
EPTax base. Admiral’s 62c came 
nearer last year’s 68c. 

Better results were recorded for Syl- 
Vania with its net earnings up 47%, 
(70c vs. last year’s 54c). RCA waved 
a third-quarter net of 42c against last 
year's 18c, While most TV makers 
loudly bragged of bigger sales and big- 
ger production, some took a different 
tack. Cautions one who wants his 
hame witheld: “The industry will have 
its fling, then wake up one morning 


with a worse inventory hangover than 
last year,” 


December 1, 1952 








This announcement appears for purposes of record. 


$76,750,000 
Reynolds Reduction Company 
A wholly owned subsidiary of 


Reynolds Metals Company 


Bonds and Notes, due January 1, 1968 
(Secured by First Mortgage) 


The undersigned have acted for the Company in 
arranging this financing privately. 


Dillon, Read & Co. Inc. Reynolds & Co. 


November 13, 1952 














‘Groton, Connecticut 





HYDRODYNAMICS 


submarines and PT boats 


AERODYNAMICS 


aircraft for defense and transport 


ELECTRODYNAMICS 


electric motors and generators 


NUCLEODYNAMICS 


the atomic powered submarine 
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CORPORATION 


Formerly 
Electric Boat Company 


Due to the expansion of its activities into 
many fields of applied dynamics the 
Electric Boat Company has changed its 
name to GENERAL DYNAMICS COR- 
PORATION, a title. which niore aptly 


denotes this greater diversification in 
manufacturing and engineering. 
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Dividend Notice 


A quarterly dividend of |, 
75¢ per share has been}, 
declared on the Common 
Stock of General Dynam- } 
ics Corporation, payable 
December 10, 1952 to 
stockholders of record at 
the close of business No- 
vember 14, 1952. 

CHARLES P. HART 








= > = a v Secretary & Treasurer 
© 6 = rs 2 New York, N. Y., 
x yy ? 
wee “as oo October 30, 1952 





Montreal, Canada Bayonne, New Jersey 


GENERAL DYNAMICS 


Oo R P (@) A A 7v ' oO N 
445 Park Avenue, New York 22,N. Y. 
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You can strike 
COFFEE 


in your home town 














Only Rudd-Melikian, Inc., manu- 
facturer of the world’s most com- 
plete line of automatic coffee dis- 
pensing equipment can offer this 
unusual opportunity to profit by 
the tremendous demand for Amer- 
ica’s favorite beverage. Dispensers 
for factories, offices, stores, gas 
stations, hotels, restaurants, etc. 
Distributor sells, services or leases 
equipment—sells Kwik-Kafé Cof- 
fee and supplies. 


Key Territories still available for 
franchise include New Orleans, 
Miami, Utica. Write for full details. 





























































































CATALOG- 
BROCHURE 


Send for free 20- 
page catalog-bro- 
chure, which tells the 
Rudd-Melikian story. 





















é& RUDD-MELIKIAN, Inc. 


& a Dept. F., 194% N. Howard Street 
i/ oi Philadelphia 22, Pa. 


Will you RETIRE 
YOUNG ENOUGH 
to enjoy it? 

Do you really want to work all your life? 


You can take life easy a lot sooner than you think. If 
you know where it costs less to live, and where you can 
earn a small income from a part-time business or job, you 
can afford to retire sooner, even now perhaps. 

One of the best features of ‘‘Where to Retire on a 
Small Income’’ is that every town, city, or region de- 
scribed was selected because it offers opportunities to 
get part-time or seasonal jobs or to open a part-time 
business. 

This book tells you where are the best places in the 
U.8. to retire. It covers Florida, California, New Eng- 
land, the South, the Pacific Northwest, etc. It also in- 
cludes Hawaii, the American Virgin Islands and Puerto 


Rico. 
With this book, you learn: 


—where living costs, rents, and real estate are less 
(even where you can buy a farm for only $2500); 

—where you can live inexpensively on an island far from 
the world, yet close to neighbors; 

—where you can go fishing all year round; where you 
can go hunting, boating, swimming, and always have 
@ good time; 

——where your hobby will bring you an income; 

—where you stand the best chance of living longer. 

You’d spend months, plus hundreds of dollars if 
you searched for the hundreds of facts in this book by 
traveling around the country. But all these facts on 
little known beauty spots, America’s favorite retire- 
ment areas, and many undiscovered towns, cities, and 
regions, are yours for just $1. 

Sooner or later—now or in years to come—you will want 
to be independent. Order today, while you think of it. 
Money, back, of course, if you’re not satisfied. 

Don’t bother writing a letter. Simply tear out ad, print 
name and address, and mail with $1 bill to Harian 
Publications, 216 First Ave., Greenlawn, New York. 





























LAW OF WILLS 


By Parnell Callahan, attorney. 96-page book mail 
explains laws in all 48 states. Shows why 
every person should make a will. How 3] 





protect your CAPITAL .. . safeguard your 
ESTATE. Also—Real Estate Law, $1... 
Businessmen’s Law, Mail $1, each. 
OCEANA PUBLICATIONS, Dept. B-15 
43 West {6th Street, New York !f!, N. Y. 









NEW IDEAS 





Exact-Photo-Copy 


In less than a minute, claims manu- 
facturer, you can turn out exact photo 
copies of “. . . anything typed, written, 
printed or drawn . . .” with new, com- 
pact, motor-driven printer and process- 
ing unit. Requires no washing, fixing, 
drying or other darkroom procedure. 
Works with electric current, and suc- 
cessively turns out negative and copy 
upon insertion of original with negative 
paper and negative with copy paper, 
respectively. (General Photo Products 
Co., 15 Summit Ave., Chatham, N. J.). 


In-Dor-Gym 
New indoor gymnasium promises re- 
lief from winter lethargy, fun and 
healthy exercise for children and adults. 
Consists of chinning bar, gymnasium 

















rings, and a child’s swing, and hangs 
on doorway brackets. The plated chin- 
ning bar is said to hold over 300 pounds 
and to act as support for either gym 
rings or swing. All three can be set up 
or removed in a jiffy (Osrow Products 
Co., 95-10 218 Street, Queens Village 
29, N. Y.). 
Zip Fast 


This sliderless zipper can be sealed 
shut by a squeeze of the finger and 
opened by lifting an extruded flange. 
Made entirely of plastic, without teeth 
to snag, or mechanical parts to jam. 
Said to be suitable for plastic bags, cos- 
metic kits and tobacco pouches (Flexi- 














grip, Inc., 104 East 61st St., New York, 
N. Y.) 


Mechanical Squeezer 


To end traditional troubles of mis- 
placed tubes, lost caps, and wasted 
paste, here’s a new, stainless steel tooth 
paste dispenser. Holds tube in inverted 


position and contains permanent hinged 
cap. When latter is flipped open and 
knob is turned, paste emerges onto 
brush. Also accommodates six brushes 
in slots. Measures 6 in. high and 3% in. 
wide (Kay’s, P.O. Box 218, Engle 
wood, N. J.). 


Peek-a-boo 


One way to eliminate umbrella cdl 
lisions is this window umbrella with 
transparent panel, made of Vinylite 
plastic film, supposedly flexible and 


abrasion resistant. The clear-view panel 





is firmly set into umbrella fabric and 
is. supposed to resist mould and mh 
dew, cracks and creases. Can 
cleaned with damp cloth. Comes in al- 
most every solid color, and polka dots 
with golden steel rod ( Rainseth 
Umbrella Co., 26 West Slst St., New 
York 1, N. Y.). 
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0... there was a man who had practically finished his Christmas shopping. There 
remained but a few gifts to be bought. These were for important people, and our man 
wanted gifts that would last .. . gifts that would reflect his care and thoughtfulness in 








choosing them. Naturally, he decided on books. 





So into the bookstore he walked. After a few 
“alll, minutes browsing, his eye fell on 


by Evelyn Colby and John Forrest 
Financial Editor of the New York Times 


$3.50 A new book packed with down-to-earth 
guidance on all the problems people face on retirement, espe- 
cially the problem of finances. Shows what 
plans should be made now ... reveals specific 
programs to follow . . . points out how re- 
tired men and women can earn extra income 
from hobby or part-time business. 


CF “Just the thing,” mused our 
man, “for 'Incle Harry. And 
now for Aunt Josephine, I should find 
something light and amusing.” And 
since her maiden name was MacKenzie, 
what better gift than 


499 SCOTTISH STORIES 
For the price of 500 
edited by B. C. Forbes 


J Which is full of chestnuts with a 
gm Scottish burr like the one about $2.02 

“ the owner of a golf course who posted a sign asking 
members to refrain from picking up lost balls until 
they had stopped rolling. 


N&t name was his son’s—a young 
B.B.A. just starting in business. 
Our man had already bought him sev- 
eral gifts, but now he wanted something 
that would help the boy’s career. He 
slenced through... 
ia HOW AM I DOING? 
A (Self-Appraisal for the 
Aspiring Executive ) 
by Robert F. Moore 
A practical book for the young executive 
with a strong urge to go places. It’s de- 
$3.00 signed to help him take his bearings, fix a 




















goal, chart a course and, with dependence on skill and plan- 
ning rather than luck, to navigate successfully to his chosen 
destination. 


'HIS seemed to be just what our 

man was looking for, so he tucked 
it under his arm along with the 
others. Now there were four gifts yet 
to be bought, all for business asso- 
ciates. Surely Elmer would enjoy 


THE LIFE STORIES 
OF AMERICA’S 
50 FOREMOST 
BUSINESS LEADERS 


$5.00 —a collection of inspiring stories of 
the nation’s business and industrial giants which shows how 
they rose to the top in their chosen fields. 


. -. and Charlie would derive much profit and 
many a chuckle from 


101 UNUSUAL 
EXPERIENCES 
—Gleaned from the Careers 
of Business Leaders 
and Others 


—a bountiful anthology of human interest stories culled 
from the dynamic lives of Luther Burbank, Andrew Car- 
negie, Enrico Caruso, Calvin Coolidge, Walter P. Chrysler, 
Chauncey M. Depew, Thomas Edison, Herbert Hoover, 
David Sarnoff, Thomas Watson, and hundreds of others. 
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«.. and for sober, thoughtful Henry 
our shopper selected 


THE FORBES 
SCRAPBOOK OF THOUGHTS 
ON THE BUSINESS 

OF LIFE 












A 544-page volume of quotations collected 
by B. C, Forbes from ancient and modern 
sources—3,000 gems of wisdom represent- 
ing what thoughtful men and women have 
said about the joys and problems of life. . 
$8.00 

yma. our man wanted a book for his golfing 

partner who had been threatening for years to go 
on a diet. He found exactly the right thing in a book 
called 


THIS WILL KILL YOU 
(the Executive’s Health Book) 


by Charles Furcolowe 


. a hilarious but downright sensible 
volume on matters of diet and health, pre- 
pared under the supervision of a distin- 
guished physician— “guaranteed to add 
years to your life or your money back!” 





And that was that. 


B. C. Forbes & Sons Publishing Co., Inc. 

80 Fifth Avenue, New York 11, N. Y. 
Rush titles checked below to me: 

( Ways & Means to Successful 


Retirement $3.50 
( 499 Scottish Stories for the 

Price of 500 2.02 § 
(1 How Am I Doing? 3.00 & 
0 America’s 50 Foremost 

Business Leaders 5.00 
(J 101 Unusual Experiences 3.50 
(0 Thoughts on the Business of Life 5.00 
C0 This Will Kill You 2.75 





(On N.Y.C. orders please add 3% Sales Tax) 


C Enclosed is remittance of $......... 
payment in full. 


CO | will remit when billed. sal 
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Gp cccncccncccccccsenesesecscevcccucecsosnsancsseces 
Zone... .State 


(C0 Also send titles below direct as my Christmas gift to 
individuals listed: 
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PHELPS DODCE 
CORPORATION 


The Board of Directors has 
declared a quarterly dividend of 
Sixty-five Cents (65¢) per share 
and a year-end extra dividend 
of Forty-two and one-half Cents 
(422¢) per share on the capital 
stock of this Corporation, both 
payable December 10, 1952 to 
stockholders of record Novem- 
ber 21, 1952. 


This makes total dividends for 
1952 of Three Dollars ($3.00) 
per $12.50 par value share. 


M. W. URQUHART, 
Treasurer. 


November 12, 1952 























DE SOTO 
CHRYSLER 


PLYMOUTH 
ele} ele 3 


YOU GET THE GOOD THINGS FIRST FROM CHRYSLER CORPORATION 








DIVIDEND ON 
COMMON STOCK 


The Directors of Chrysler Corporation 
have declared a dividend of one 
dollar and fifty cents ($1.50) per 
share on the outstanding common 
stock, payable December 12, 1952 
to stockholders of record at the close 
of business November 17, 1952. 


B. E. HUTCHINSON 


Chairman, Finance Committee 











CLARK 
EQUIPMENT 


DIVIDEND NOTICE 


The Board of Directors of the 
Clark Equipment Company today 
declared the following dividends: 


Common Stock 


CASH: A regular quarterly dividend 
of 75 cents per share and an extra 
dividend of 50 cents per share, pay- 
able December 10, 1952, to share- 
holders of record at the close of 
business November 26, 1952. 


STOCK: A stock dividend of 50% 
payable December 15, 1952, to 
shareholders of record at the close 
of business November 26, 1952. 


5% Cumulative 
Preferred Stock 


The regular quarterly dividend of 
$1.25 per share payable December 
15, 1952, to shareholders of record 
at the close of business November 
28, 1952. 


G. E. ARNOLD 


November 7, 1952. Secretary 


CLARK EQUIPMENT 
COMPANY 








DIVIDEND NOTICE 


The following dividends have 
been declared by the Board 
of Directors: 


Preferred Stock 


A regular quarterly dividend 
of $1.0625 per share on the 
$4.25 Cumulative Preferred 
Stock, payable January 1, 
1953 to stockholders of record 
at the close of business on De- 
cember 8, 1952. 


Common Stock 


A quarterly dividend of $0.15 
per share and an extra divi- 
dend of $0.10 per share on the 
Common Stock, both payable 
January 1, 1953 to stockhold- 
ers of record at the close of 
business on December 8, 1952. 

Transfer books will not be 
closed. Checks will be mailed. 


Wo. J. WILLIAMS 
Vice-President & Secretary 
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(OMMERCIAL SOLVENTS 
Comporation 
DIVIDEND No. 72 


A dividend of twenty-five cents 
(25c) per share has today been de- 
clared on the outstanding common 
stock of this Corporation, payable on 
December 19, 1952, to stockholders 
of record at the close of business on 
December 1, 1952. 

A. R. BERGEN, 
Secretary. 


November 17, 1952. 














Atlas Corporation 


33 Pine Street, New York 5, N.Y. 
Dividends on Common Stock 


A regular quarterly dividend of 40¢ 
per share has been declared payable 
December 20, 1952 to shareholders 
of Atlas Corporation of record at 
the close of business November 29, 
1952. 

A special dividend of 1/50th of a 
share of Common Stock of Airfleets, 
Inc. has also been declared to share- 
holders of Atlas Corporation dis- 
tributable January 5, 1953, to holders 
of record at the close of business on 
Movember 29, 1952. Scrip Certifi- 
cates will be issued in respect of re- 
sulting fractional shares. 


Wa ter A. Peterson, Treasurer 
November 17, 1952. 


























IBM internationat Business 


traoe wank MACHINES CORPORATION 
590 Madison Ave., New York 22 


The 151st Consecutive 
Quarterly Dividend 


The Board of Directors of this Corporation has 
this day declared a dividend of $1.00 per share, 
payable December 10, 1952, to stockholders of 
record at the close of business on Novem 
18, 1952. Transfer books will not be closed. 
Checks prepared on IBM Electric Punched 
Card Accounting Machines will be mailed. 

A. L. WILLIAMS, Vice Pres. & Treasurer 
October 28, 1952 


TRADE MARK 


INTERNATIONAL BUSINESS 


MACHINES CORPORATION 
590 Madison Ave., New York 22 


The Board of Directors of this Corporation has 
this day declared a stock dividend at the rate 
of five shares for each 100 shares held, to be 
issued January 29, 1953, or as soon thereafter 
as practicable, to stockholders of record at the 
close of business on January 5, 1953. Transfer 








TEXAS GULF SULPHUR COMPANY 


The Board of Directors has declared a divi- 
dend of $1.00 per share and an additional 
dividend of 75 cents per share on the Com- 
pany’s capital stock, payable December 15, 
1952, to stockholders of record at the close 
of business November 24, 1952. 

E. F. VANDERSTUCKEN, JR., 


ecretary 


books will not be closed. 
A. L. WILLIAMS, Vice Pres. & Treasurer 
October 28. 1952 


UNITED CARBON COMPANY 


DIVIDEND NOTICE 


A quarterly dividend of 62%4 cents per shat 
has been declared on the Common Stock of sai 
Company, payable December 10, 1952, to stock: 
holders of record at three o’clock P.M. on Nove 











ber 24, 1952. 
C. H. McHenry, Secretary. 








a, The Board of Directors of 


wet@ _- PITTSBURGH 
Ea<St" CONSOLIDATION 
COAL COMPANY 


at a meeting held today, declared a quarterly 
dividend of 75 cents per share on the Com- 
mon Stock of the Company, payable on 
December 12, 1952, to shareholders of rec- 
ord at the close of business on November 28, 
1952. Checks will be mailed. 


CHARLES E. BEACHLEY, 
Secretary-Treasurer 
November 17, 1952, aiaas 
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CITIES SERVICE COMPANY 
Dividend Notice 


The Board of Directors of Cities Service Company on November 
6, 1952 declared a quarterly dividend of one dollar ($1.00) per 


share on its $10 par value 
clared a year-end dividend 


Common stock. The board also de- 
of one dollar ($1.00) per share on 


such stock. Both dividends are payable December 15, 1952 to 
stockholders of record at the close of business November 21, 1952. 


W. ALTON JONES, President 
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THE FORBES INDEX 


Solid line is computed monthly, gives equal weight to five 


1. How much are we producing? (FRB production index) 
2. How many people are working? (BLS non-agricultural 
employment) 
3. How intensively are we working? (BLS average weekly 
hours in manufacture) 
4. 4 ‘eens spending or saving? (FRB department store 
sales 
5. How much money is circulating? (FRB bank debts, 141 
key centers) 
Factors 1, 2 and 3 are adjusted for value of the dollar 
(1947-49= 100) and for seasonal variation. 
Dotted line is an 8-day estimate based on tentative figures for 
five components, all of which are subject to later revision.* 
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FORECAST 








Dire forebodings are too rife. Persis- 
tence in them could tend to foster their 
fulfillment. 

Present economic conditions are en- 
couraging, not discouraging. They do 
not foreshadow early depression. De- 
pressions do not normally descend 
when, as now: 

The nation’s crops are bountiful— 
second largest ever. Crop and livestock, 
combined, are breaking all records. 

Our basically important agricultural 
population are in line to reap a bumper 
financial harvest, thereby enriching 
millions of consumers with fat pocket- 
books and tremendous purchasing 
power. 

Total employment is unprecedented, 
with no nearby diminution in sight. 

The purchasing power of industrial 
and other workers matches that of our 
prosperous farmers. 

Interest rates are reasonable. 

Most corporation shares offer high 
rather than low income yields. 

Stock market speculation is at low 
ebb-this year’s transactions on the 
N. Y. Stock Exchange are running 
100,000,000 shares below even last 


by B. C. FORBES 


Speculative borrowing has all but 
dried up under the 75% margin re- 
quirement, so that danger of over- 
whelming “forced selling,” always a 
potential menace in former periods of 
irresponsible gambling, is today non- 
existent, 

Managements of the majority of cor- 
porations have been consistently plow- 
ing back an unusual percentage of 
earnings, thus strengthening the worth 
of equities held by investors through- 
out the land. 

Notwithstanding very heavy capital 
expenditures for plant expansion in re- 
cent years, further large outlays are 
planned for 1958, and even later. 

Despite the current worldwide tend- 
ency to restrict imports, our total ex- 
ports promise to be very substantial, 
especially as they will embrace exten- 
sive armament shipments to the numer- 
ous nations now cooperating with us to 
checkmate Communism. 

Curbing of Federal spending is little 
likely to cut much ice during the com- 
ing year. Savings, if sensibly planned, 
will be all to the good when they are 


All in all, a rather reassuring picture. 
Deeply Encouraging 


Personally, I attach incalculable im- 
portance to the imminent change in 
our Federal Administration. 

The displacement of our painfully 
long, extravagant, demoralizing Demo- 
cratic rule by a Republican regime 
should insure renewal of a trend to- 
wards national solvency, towards solidi- 
fying strength, towards a more whole- 
some and truly prosperous economy. 

The election has opened up an en- 
tirely new, inspiring vista for our in- 
dustrial and other responsible leaders. 
Our whole political atmosphere, long 
drab and depressing, has undergone a 
metamorphosis. 

For one thing, there should be a let- 
up in Washington’s mania for insti- 
gating anti-trust suits of questionable 
usefulness. For another, at least some 
obnoxious taxes should be dropped. 

Very comforting: American voters 
have decisively repudiated Roosevelt- 
Truman coddling and kow-towing to 
labor leaders heretofore widely re- 
garded as wielding practically dicta- 
torial sway over their. followers and 
over self-seeking legislators. This in- 
deed is one of the most inspiring re- 
sults of the election. Hereafter men of 





effected, will strengthen rather than affairs can anticipate less cavalier 
year's, weaken our economic structure. treatment at Washington. 
*Final figures for the five components (1947-49 = 100) 
F Nov. Dec. Jan. Feb. March April May June July Aug. Sept. Oct. 52 
Ereiuction cee ee Oe 118.4 117.8 119.3 128.6 118.9 116.8 114.0 110.0 103.5 114.6 120.5 122.2 
loyment ........... 107.6 109.5 105.5 105.4 105.6 106.2 106.5 106.5 105.4 107.8 109.4 109.5 
omy eh ie 101.5 103.2 102.3 102.0 101.8 99.8 100.8 101.3 100.0 100.8 103.0 108.5 
we Fare ee 103.2 100.8 100.9 98.3 98.7 97.2 102.1 105.1 99.7 108.4 100.9 108.4 
Debits ........... 122.7 112.0 119.3 128.6 118.8 128.3 125.4 125.5 137.4 116.0 127.7 124.6 
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BABSON’S 
1953 FORECAST FOR 


STOCKS and BONDS 
with outlook under Eisenhower 


OUR MOST VALUABLE, MOST 
COMPLETE FORECAST IN 47 YEARS! 


Get ready for ’°53—-NOW. Send for 
your copy of BABSON’S 1953 
Forecast. Packed with valuable 
investment facts and business in- 
formation—it’s worth many times 
its cost. You can use it now as an 
authoritative guide for 1953 invest- 
ing. Here are just a few of the sub- 
jects covered: 


* Outlook for Stock Market 

* 20 Stocks to SELL NOW 

* 20 Best Stocks to BUY for 1953 

* 20 Stocks to HOLD for 1953 

* Forecast for 30 Industries 

* Discusses business, labor, farm in- 
come, inflation, taxes, and real 
estate 

* With every 1953 Forecast we will 
include a typical $20,000 Bab- 
son Investment Portfolio 


SUPPLY LIMITED—ORDER NOW! 
AVAILABLE AT COST—ONLY $1 


To acquaint investors with Bab- 
son’s Reports, the country’s Oldest 
Investment Advisory Service, we 
are offering the 1953 Forecast for $1 
—to cover cost of printing and mail- 
ing. emand will be heavy—so 
play safe and mail $1 with this ad 
TODAY! 


ELECTION BONUS FOR PROMPT REPLY... 


“SECURITIES AND 
THE EISENHOWER WIN” 


This Election Bulletin, with 19 
Stock recommendations will also be 
included without extra cost. 


ACT NOW—MAIL $1 WITH THIS AD 
Write Dept. F-121 


BABSON’S REPORTS 
Wellesley Hills 82, Mass. 
eceeeeeoeeeeeee 





-—UP 20,700%—_ 


Yes, in a 4 year period, R.K.O. WAR- 
RANTS showed the above percentage 
gain, a $500 investment appreciating to 
$104,000. The WARRANTS of Richfield 
Oil, Tri-Continental and Atlas Corp. 
comparative rises. In 1951 Eureka Corp. 
WARRANTS were speculative favorites. 
WARRANTS move faster and further 
than any other type of security. 


If you are interested in capital 
appreciation, be sure to read 
“THE SPECULATIVE MERITS OF 
COMMON STOCK WARRANTS" 
by Sidney Fried 
It discusses Warrants in their different 
phases — explores many avenues of their 
profitable purchase and _ sale — describes 

current opportunities in Warrants. 

For your copy send $2 to the publishers, 
R. H. M. Associates, Dept. D, 220 Fifth 
Avenue, New York 1, N. Y., or send for 
free descriptive folder. 














INVESTMENT POINTERS 





by JOSEPH D. GOODMAN 


Reasons for optimism 


I AM DELIGHTED with General Eisen- 
hower's wonderful victory. At long last 
our country can look forward to an 
honest, efficient, commonsense govern- 
ment. 

I do not expect the market to make 
new highs immediately. Rather, I think 
the market will continue to be highly 
selective with some stocks making new 
highs, some new lows, and others mere- 
ly marking time. 

I believe that a Republican adminis- 
tration, while it might be conservative 
(perhaps even mildly deflationary) will 
accomplish the following: 

1. Make every effort to end the war 
in Korea. 2. Reduce the present margin 
requirements from 75% to 50%. 8. 
Allow price controls and the excess 
profits tax to expire on schedule, in the 
first half of next year. 4. Reduce per- 
sonal income taxes 10% in 1954. 5. 
Reduce the capital gains holding period 
from six months to three months, and 
also reduce the tax rate. 6. Remove 
some of the absurd regulations which 
have placed the securities market in a 
straitjacket. All of which I believe will 
pave the way for a great bull market. 

During recent years this column 
recommended numerous stocks which 
subsequently advanced substantially, 
such as Admiral, Atlantic Coast Line, 
Bullard, Canadian Pacific, Combustion 
Engineering, Mission Corp., Motorola, 
National Supply, Northern Pacific, 
Pittsburgh Cons. Coal, Pure Oil, South- 
ern R.R., Southern Pacific, Standard Oil 
of N. J., Texas & Pacific R.R., Tide- 
water, Zenith, etc. 

There were some that did not do so 
well, such as American Airlines, Ameri- 
can Bank Note, American Locomotive, 
Certainteed, Gimbel, Loew’s, National 
Dept. Stores, Pennsylvania R.R. Many 
others scarcely moved. 

It is obvious that as the general 
market advances the risk in buying 
stocks becomes greater and caution is 
needed when making new purchases, 
and, from time to time, certain groups 
of stocks that appear to have advanced 
enough should be sold. Such was the 
case with the chemicals, drugs, papers, 
and textiles a year or so ago, at which 
time I called attention to their vulner- 
ability. Later, I stated that the advance 
in oils, rubbers, and steels had been 
overdone. Since then, these particular 
groups have experienced sharp declines 
(see tabulation) and should show 
normal rallying tendencies soon (some 
have already done so). However, ex- 


$2 


cept for selective situations like Pure 
Oil, which I consider especially attrac. 
tive around the 58-60 range, I still do 
not regard these groups as being on the 
bargain counter. Although, I think per. 
haps it is a bit too late to get extremely 
bearish on many of these issues at this 
time. In fact, some of them would 
appear to be in a buying range ona 
further reaction of say 10%. 


Highs & Lows Recent 
Name since 1951 Price 


Abbott Laboratories .... 64-41 
Amer. Woolen 47-22 
Allegheny Ludlum 
Bristol-Myers 

Burlington Mills 
Carpenter Steel 
Celanese 

Commercial Solvents ... 
Continental Oil 

Diamond Alkali 

Heyden Chemical 
Inland Steel 

Johnson & Johnson . 
Lion Oil 

Merck 

Mid-Continent 

Monsanto 

Northern Pacific 
Newport Industries .... 
Pacific Mills 

Parke, Davis 
Pennsylvania Salt 

Pfizer 

Shell Oil 

Sterling Drug 

Standard Oil of Ind..... 
Tide Water Asso. Oil... 
West Virginia Pulp .. 
Youngstown Sheet 
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It will be interesting in the months 
ahead to watch for those stocks which 
do not go down, for they are the ones 
which should lead the next important 
advance. In this connection, during 
reactionary markets of recent months, 
the following appear to fall into thi 
category: Carrier, Chrysler, Chicag? 
Rock Island, General Motors, Illinos 
Central, Pittsburgh Cons. Coal, South 
ern R.R., Texas & Pacific Ry., the tele 
vision - electronic group like Zenith, 
Motorola, Sylvania, Philco, Radio, and 
Admiral, most utilities, and a few 
others. 

In the meantime, do not get discour 
aged; preserve some buying power a 
await the opportunities that lie ahead. 
There will be another Bull Market. ! 
will do my best to keep readers advised. 


Advance release by air mail of this regular 
article will be sent to interested 
on the day of its writing. Rates on request 


Forbes 











DIVIDENDS—BUT 


The experience of half a century has 
enabled us to work out what we believe 
is a scientific formula for fortune build- 
ing. Success over many years has proved 
that knowing what to buy and when to 
buy and sell is the secret. It is more 
necessary to know the time to sell to the 
false optimists and the time to buy from 
the misguided pessimists, than it is to 
know market theories. 


Years of conspicuous success has built 
us pre-eminent recognition for our long- 
term market profits. That is why worried 
investors write from many parts of 
America to get the “Stock Market Ap- 
praisements” we formerly syndicated na- 
tionally on financial pages under the 
heading, “ROYSTONE SAYS.” 


Our newspaper followers realized that 
when and what to buy and sell is about 
all one needs to know about the stock 
market. No wonder Wall Street is so 
anxious to keep in contact with our 
recommendations. 

This demand from everywhere for our 
reliable guidance on when and what to 
buy forced us to publish our comments 
in inexpensive weekly bulletins. 


YES—FORTUNES ARE MADE—NOT IN 


GROWTH VALUES 


in certain low price stocks, they need in- 
struction to protect them from the 
dangers of ill advised speculation. 


GROWTH FIRST — THEN DIVIDENDS 


One of the most prevalent fallacies 
that distorts the judgment of the average 
investor is the idea he can buy at any 
time and be sure of a profit. He has 
slight knowledge of the economic and 
investment cycles. He knows next to 
nothing about growth values. He does not 
realize the great number of stocks listed 
that are in a natural stagnation. He 
does not know how few are impulsed by 
special advantages such as will be the 
case in the gold stocks. 


Thinking realistically, we must agree 
that fortunes are built from small funds 
only through far-sighted specializing, not - 
through diversification. A few poor selec- 
tions destroy the gains of years. Funds 
were greatly increased when our clients 
bought a pre-reorganization bond that 
doubled in price at seventy and sold to 
buy an oil stock near seven that went 


W. H. ROYSTONE through 21. A recent discovery at six has 
INVESTMENT ANALYST already advanced to twelve and still has 


Who, from devoting many years building fortunes great growth prospects. Ourresearch should 


for investors, wrote ‘‘America Tom >” call s1 4s 
To buy and hold long-term growth “the most far-secing economic guide’ for’ the produce even greater fortune-building re- 


situations before the public recognizes future,” gent free to, his personal clients with 
. . . : g * ed 
their potential values largely eliminatzs sondbeedlinninbenatndicmeen 


sults from issues we are now studying. 
The only sure fortune-building is done 





the hazards of speculation. Now, thanks 
to the discovery made while evaluating fundamental psycho- 
logical factors found in the Roystone Heavy Industry formula, 
we are enabled to detect the difference between distribution 
and accumulation, to tell the correct time to buy and sell. (We 
advised buying for a Republican victory late last October.) 
You see, we follow the fundamentals that make for profits. Cur- 
rently, we are examining certain low priced special growth 
situations to uncover the issues that show the greatest fortune- 
building potentials for immediate enhancement. We are amazed 
at the fortune-building potentials of certain low priced stocks. 

Without proper preparation for the future, the average investor 
never has a profit chance. Instead of building up a fortune in 
a few years, he sees his funds shrink. Unfortunately, investors 
and traders too often buy when they should sell and sell when 
they should buy. To prevent these errors, we developed our 
27 Safety Rules for Investors and Traders. 

Today, we realize we have reached a condition in our economy 
that puts too many “seasoned” investments under shrinkage 
pressure and so have poor growth values. Investors should not 
seek dividends at the expense of fortune-building growth values. 

To protect our clients, we continually caution, “Buy future 

growth not just current dividends.” In order to protect clients 
from getting funds frozen in “stocks having excellent past 
dividend records” we select growth values in their infancy. 
Buying special situations, long-term growth possibilities inde- 
pendent of general conditions, makes all the difference between 
failure and fortune-building. Our being first to discover the 
fabulous growth prospects in Canada years ago resulted in mak- 
ing fortunes for hundreds of our clients. The profit prospects 
are just as great today, especially in certain low priced 
gold stocks. 
_ Naturally, the long trend turning points are essential to the 
investor. Knowing a “bull market” from a “bear market” is the 
one guarantee of security. Waiting and watching for growth 
values has built most of the large fortunes made in Wall Street. 
It would require pages of space to reprint the hundreds of letters 
of gratitude from longstanding clients now in our files. 

There are thousands of smaller investors, intelligently accumu- 
ating fortunes, who welcome technical data and a diagnosis 
of our growth. While we await opportunities, like we now see 
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through such fund-enhancement research. 
Our fortune-building requirements call for at least a fifty per 
cent fund gain each year. Instead, the great majority of investors 
see their cash values shrink each year. 


Read what the Press Service that 
syndicated our “Comments” said: 


“What ‘Roystone Says .. .’ is respected by the best in Wall 
Street, from the small speculator to the largest investment trusts. 

“One thing is certain: Roystone knows the stock market. 
With a truly remarkable record in earlier years, while writing 
for this service he has foreseen all the important market changes. 

“Followers all over America look upon Roystone as the most 
reliable long-term market diagnostician among the many good 
Wall Street technicians.” 

We earnestly believe there is a tremendous need for honest 
investment and business guidance. Such assistance can be de- 
rived only from factually appraising future investment oppor- 
tunities in the light of political and social trends. Without such 
guidance, there is small hope for the individual in his quest for 
financial independence. Too many keep guessing until they 
guess themselves into poverty. That is indeed sad when we 
realize that fortune-building has been reduced to a science. 


THE HUNDREDS OF LETTERS OF GRATITUDE AND PRAISE 

FROM OUR THOUSANDS OF HAPPY CLIENTS LIVING 

ALL OVER AMERICA AND THROUGHOUT THE WORLD 
WOULD FILL VOLUMES 


Now, to help you in your personal problems, we have created 
our special protective and instructive Contact Service to re- 
place our newspaper comments. The fee (for 52 weeks) for the 
present, is only twenty-five dollars, or five dollars for advice 
covering the next seven weeks of the current critical period. 

Remember, knowing when and what to buy is the secret of 
safety and success in fortune-building in Wall Street. When you 
send check for $25.00 be sure to ask for “America Tomorrow,” 
those famous 27 Safety Rules for Investors and Traders, and 
our analysis of our latest fortune-building discovery. W. H. 
ROYSTONE, Forest Hills 5, Long Island, N. Y. (Instituted 
1931.) Midtown consultation appointment, $25. 
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Your stock's 


MARKET ACTION 


Tells You WHEN to Buy and 
WHEN to Sell 


pre-election bulletin we forecast 


I ial 
FR Eisenhower market will 


Eisenhower’s victory. An 
not be a one-way street. Many stocks, after a 
deceptive recovery, will decline to new lows. 
Many that appear weak are actually bargain buys 
while artificially depressed by tax selling. Others 
may “look” like they are going higher in an 
Eisenhower market but should be sold at upside 
objectives before they start trending downward. 
A few issues will go much higher than anyone 
expects, registering spectacular gains. All of the 
stocks listed below (and others you will receive 
in answer to this ad), fit into onc cf the above 
categories. To aid you in profitable selection, 
we have projected each stock’s trend into 1953, 
some into 1954-55. 


Eastern Airl. Com]. Solvent Southern Ry. 


Assoc. Dryg. Bethlehem St. Vanadium 
Avco Park Utah Wilson & Co. 
Am. Woolen Coml. Credit Fansteel 
Armco Steel Lehigh V. Ry. Nat. Steel 
Dome Mines Nat. Gypsum Nat. Aviat. 
Gray Mfg. Radio Corp. U. S. & For. S. 
Ches. & Ohio Lone Star C, Erie Ry. 

Cont. Baking Sperry Richfield 

Gen. Am. Inv. Va. Caro. Ch. Texas Co. 


Market action analysis tells you which stocks will 
probably go higher, which lower. Each analysis 
visually projects the trend, so that you can esti- 
mate probable tops and bottoms at a glance. With 
this ‘yardstick, more accurate than earnings, yields 
and dividends alone, you can decide immediately 
which stocks to buy, hold or sell. 


Urgent! Check These Stocks NOW 
To acquaint you with our service, you may receive 
a graphic analysis of the above stocks and many 
additional issues. Send $1 to cover costs for series 
F-12. Or send only $5 with this ad for series F-12 
and four-week Trial Subscription, including unique 
MARKET X-RAY GRAPHS, plus Stock Guide 
rating 425 active issues, plus Booklet “A New 
Look Inside the Market.”” New inquirers only. 


MARKET ACTION, '“- 


P. O. Box 986, G.P.O., New York 1, N. Y. 
AAAAAAAAAAAAAAAAAAAAAAAAAAA 








CINERAMA Closeup 


CINERAMA, INC., key company in the amazing 
Cinerama three-dimensional motion picture process 
that is electrifying New York audiences, is the 
subject of a financial close-up in the current issue 
of OVER-THE-COUNTER SECURITIES 
REVIEW. Here, for the first time, is the com- 
plete investment analysis of this spectacular situa- 
tion, from an impartial, independent source. 
FOR ONLY $3.50 you get a year’s subscription 
to OVER-THE-COUNTER SECURITIES 
REVIEW (including the Cinerama issue) and a 
copy of OVER-THE-COUNTER DIVIDEND 
CHAMPIONS. Subscribe to this monthly pocket- 
size magazine read by thousands. Features earn- 
ings, dividends and prices of hundreds of un- 
listed companies, industry analyses, utility notes, 
mutual memos, company briefs, initial public 
offerings and Canadian comment. Also Free 
Literature Service, easiest way to obtain broker’s 
literature on over-the-counter securities at no 
cost. 


TODAY —- SEND YOUR $3.50 FOR 
ONE YEAR’S SUBSCRIPTION TO— 


OVER-THE-COUNTER SECURITIES REVIEW 
Dept. 16B, Jenkintown, Pa. 











RIDE TO A PROFIT 
f WieAT/ FUTURES! 


Be in the market all the time and on the right 
side for the long movements up or down. 


ACTION LINE ADVICES thru 1949-50-51 gave 
traders an average net profit per year of 28%4c 
per bushel. Send today for descriptive folder. 


J. W. GOLDSBURY CO. 


811 MARQUETTE AVENUE 
MINNEAPOLIS 2, MINNESOTA 








MARKET OUTLOOK 


by JAMES F. HUGHES 





Technical probabilities 


Durinc the week following the Repub- 
lican landslide the industrial average 
showed a maximum net gain of 2.17 
points in closing prices. This compared 
with a gain of 12.31 points in the week 
following the election of Mr. Hoover in 
1928. Before the end of November in 
1928 the post-election rally showed a 
net gain of 38 points in the average. 

Response of the market to the elec- 
tion results of 1952 reflected the lack 
of aggressive public speculative in- 
terest. Under regulation a major ad- 
vance now depends upon public specu- 
lative demand superimposed upon nor- 
mal investment demand. The net result 
of this combination of speculative and 
investment demand is automatically re- 
flected in much more dynamic action 
by an index designed to measure 
breadth of market performance. 

Prior to regulation the industrial 
average used to lead the hreadth index 
during bull markets while in bear mar- 
kets the order was reversed and the 
breadth index preceded the average in 
major declines. Since regulation, how- 
ever, the old relationship between 
breadth and price in a major bull mar- 
ket has been revolutionized. The record 
of the last fifteen years shows very 
clearly that the breadth index must lead 
the average in any sustained major ad- 
vance as well as an important declines. 

The big technical difficulty facing the 
market throughout Presidential election 
year 1952 has been the inability of the 
breadth index to work into a position 
of leadership. In 1936 and 1944, when 
breadth was in a positive uptrend for 


many months preceding November, 
there was ample justification for pro- 
jecting further major recovery regard- 
less of election results. The technical 
situation in 1940 and 1948 showed an 
unfavorable breadth trend which in 
both years successfully foreshadowed 
post-election declines that did not reach 
intermediate turning points for some 
months. 

Past experience indicates the wisdom 
of following an established trend in the 
breadth index until there is positive 
evidence of a reversal. This means that 
it does not pay to assume that any 
specific event can be depended upon 
to reverse the breadth trend. 

In this connection it is interesting to 
note that the Eisenhower landslide did 
not result in any immediate important 
improvement in the performance of 
breadth. Comparison with other pe 
riods completely lacking in any out 
standing news development shows that 
the breadth performance in the week 
following the election was far from 
impressive. 

There is consequently no justification 
for projecting more than a normal sea- 
sonal recovery running into the early 
part of 1953. The D-J industrial aver- 
age on this recovery should not er 
ceed by very much, if at all, the high- 
est level reached this year. Until there 
is definite evidence of progressive im- 
provement in the price-breadth rel- 
tionship the technical probabilities must 
be interpreted as foreshadowing a 
ultimate longer-range decline in the 
average. 
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ot International Telegraph & Telephone 


Corp. 





George E. Day, elected president of 


United States Casualty Co. 


Robert D. Howse, elected executive 
vice-president of L. E. Waterman Co. 
Edmond H. Leavey, 
U.S.A. (ret.), elected a vice-president 


Maj. Gen. 


Harry A. Jarvis, elected a director of 
Creole Petroleum Corp. 

Morris Duane, elected a trustee of 
the Penn Mutual Life Insurance Co. 

Joseph Kaho and Paul Carey, elected 
directors of Lehn & Fink Products Corp. 


Vice Admiral Edward L. Cochrane, 


U.S.N. (ret.), dean of the School of 


Engineering at Massachusetts Institute 
of Technology, elected a director of 
Ratheyon Manufacturing Co. 

Richard S. Newlin, elected vice-pres- 
ident in charge of mining operations of 
Anaconda Copper Mining Co. 
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1993 PROSPECTS IN WALL STREET NOW— 








Providence, R. I. 


Reviewed by THE TILLMAN SURVEY 
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YOU CAN ONLY HIT A MONEY BULLS EYE 


IN 1993 


There is a certain stock-market ex- 
pert in the city of Providence who is 
going to make a “Ceiling” forecast on 
stock prices for the 1953 year, and 
he will make this specific forecast be- 
fore 1953 ever starts. His figures are 
ready now, because he believes that 
Wall Street’s 1953 is starting now! 

His figures undertake to name the 
highest levels common stock prices 
can reach in the bodeful 1953 year. 

He realizes that there will be 
“scoffers” who do not believe yet that 
forecasting has attained maturity; but 
he starts out with a fine back record 
and hopes to convince everyone that 
forecasting is mature. 

You will recall that this whole 
market started in June, 1949 at 
161.60, and has since made highs and 
lows in this sequence; up to 235.47 
and down to 196.81. Then up to 
276.37 and down to 256.35, then up 
to 280.29 and down to pre-election 
low levels. 

Tillman’s batting averages on these 
secondary Pivot Points individually 
comes to 96.6%. 

However, the pivot figures on each 
year’s high since 1948 add up to 
1192.25. He gave forecast figures an- 
nually for each individual year which 
add up to 1185.81. This is a five-year 
average of top accuracy—at 99.4%. 

When, therefore, he tells this cor- 
respondent that 1953 will be the best 
year for Low-Priced Stocks in a long 
time, it looks likes a fairly sound 
hunch that he could be at least 96.6% 
accurate—and that’s close enough for 
me, 

The fact, then, that this veteran 
Wall Street man, Carroll Tillman, is 
going to stake his reputation on a 
selection of 3 of the best of these 
Low-Priced Stocks is “‘news” that any 
alert mvestor should heed. 

illman showed me a letter from a 
aw client, writing from Buffalo, who 
said this, and this also is good enough 

Or me, 

“I remember when you advised 

me to buy Motorola at 11.4. I 

never did, and, of course, regret 

It now,” 

a myself, remember quite well 

a Bas recommended among Fore- 

= Kk trios, Sharp & Dohme at 

i $8 per share, Radio at $5 per 
sha > and Molybdenum at $5.2 per 

in the not too remote past. 
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IF YOU SEE THE TARGET 


Therefore, if Carroll Tillman of 
the TILLMAN SURVEY in Provi- 
dence says 1953 is to be a great pick- 
ing year for Low-Priced Stocks, I’ll 
buy any three he puts the “crown” 
on for 1953. 


1953 WILL PAY YOU 
WELL IN WALL STREET 


Pivot Points calculated by expert 
methods are good—quite good: only 
one thing is needed to make them 
perfect. This need is for gallant stocks. 

To this end, a report was prepared 
last year covering actual buying rec- 
ommendations over a full two-year 
period, as recommended by the TILL- 
MAN SURVEY. 

It was intended to show in each 
case whether brokers, investment trust 
managers, advisory services, or the 
TILLMAN SURVEY itself were all 
of the same goodness, or whether 
there was an outstanding leader (or 
method) among them in the selection 
of profitable stocks. 

Using the two-year period covered 
by the report, it was shown in detail 
that the 50 most often recommended 
stocks (by the constituted experts, 
not omitting brokers) were widely 
separated in excellence. 

To start off with, the Dow-Jones 
composite averages rose 48.8% in the 
period, starting from a level of 48.1. 

The 50 stocks most heavily bought 
and most -frequently appearing in In- 
vestment Trust portfolios rose 51.1% 
or only a little better than the 
“averages.” : 

The 50 stocks most frequently rec- 
ommended by competitors of the 
TILLMAN SURVEY rose 78.8% or 
much better than the market and, 
of course, better than the score of 
Investment Trust Managers. 

The 50 stocks recommended four 
times or more, by the TILLMAN 
SURVEY rose 113.9% or much bet- 
ter than the market, and far, far 
ahead of the other analysts. This is 
a good thing to know. 


3 OUTSTANDING 
LOW PRICED 
DIVIDEND STOCKS 


Incredible as it may seem to our 
readers, there are many people who 
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will not pay even two dollars to lift 
their investment capital annually by 
about 40%. 

For instance, Mr. Carroll Tillman, 
whom we already know has licked all 
comers when the selection of: choice 
stocks is wanted, cast a reminiscent 
eye over the ten years in which he 
has named stock trios. Taking the 
key stock in each year, we find he 
has recommended the following: 


UP 
1934 Phelps Dodge......... 400% 
1935 Assoc. Dry Goods..... 450% 
1937 Sharp & Dohme, Inc... 550% 
1938 Radio Corp. of Am.... 475% 
1939 Molybdenum Corp.....1500% 
1940 Molybdenum Corp... ..1040% 
1942 Philco Corp.......... 370% 
1949 Central Violetta Sugar.. 237% 
1951 St. Regis Paper........ 60% 
1952 Republic Aviation..... 28% 


Now the greatest average gain of 
them all, as you can easily figure, is 
511%. The best item was M-o-l-y-b- 





d-e-n-u-m which rose 150% in (7) 

years. Now, our very best items of 

the 3 picked for 1953 advantage, we 

believe to be the $6 stock as shown 

below. 

$6.00: A DEFENSE STOCK— 
Should double our set price in 1953 
because of the big backlog, high 
earning power and industrial and 
managerial maturity. 

$10.00: SPENT LAST FOUR 
YEARS under “accumulation”; 
now ready to advance about 60% 
to justify 45% increase earnings 
and vast backlog in two profitable 
fields of effort. 

$14.00: FOR HIGH EARNING 
POWER—Should give vivid mar- 
ket action on 7.2% yield when 
bought at our December price. 


Anyone can afford to buy Carroll 
Tillman’s $2.00 Forecast Book, and 
ten shares each of his three low- 
priced stocks for PROFIT. 


FAMOUS FORECAST METHOD GIVES TOP 
1953 CEILING FOR STOCKS 


In each of the twelve chapters in 
the 1953 Forecast Book (for which 
a coupon is provided, if you have an 
extra $2), the author uses bold but 
simple language to make his forecasts 
and figures definite and clear. No 
reader has to wade through a shamble 
of weasel words to find out what 
Tillman thinks about 1953. 

As a matter of fact, the estimated 
HIGH and LOW figures will be given 
individually for the Rail, Industrial 
and Utility averages in language as 
simple as that used last year when 
Tillman wrote: 

“Since the market has suffered :a 
satisfactory technical reaction from 
October to the first of December 
1951, and since from that spring- 
board, it is to enter 1952, we name 
the figure of 283.0 as a tip-top figure 
for the Dow-Jones Industrial Average. 
The figure of 280.29 was the 1952 
top and was allowed by us on August 
18th as a maximum for the year.” 

Clearly, Tillman’s 1953 forecast 
book is not written by a novice. 
Carroll Tillman first established the 
practice of writing a completely 
rounded book of forecasts in 1931— 
eight years after the TILLMAN 
SURVEY itself was founded. There 
is simply nothing else like it—no 
forecasting author of such experience 
—no book in its field of such scope. 





IMMEDIATE ADVICE 

ON STOCKS is given free through 
one TILLMAN SURVEY bulletin 
given at once in connection with your 
reservation for Carroll Till- 
man’s 1953 Forecast Book at regu- 
lar $2.00 rate. By making remittance 
and reservation now you get the bul- 
letin immediately with current advice 
—and of course, the Forecast Book at 
Christmas. 

The book will be mailed on 
December 26—but these three stocks 
are ready now and will be sent at once 
with immediate BUYING 
PRICES. You can buy without 
delay at these calculated prices: 
because the year 1953 BEGINS 
IN 1952. 


CURRENT ADVICE 
AVAILABLE 
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120 UNION ST., Providence, R. I. 








50,000 
Investment Facts! 
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304 
Pages 





1,814 . Only 
Stocks $5 


FINANCIAL WORLD 
“Stock Factograph” 
Manual 


The 38th revised edition of this 304-page 
annual Ready Reference for Investors is 
a veritable mine of essential information 
to assist the wide-awake investor in judg- 
ing the relative merits of 1,814 stocks. 
Complete index enables you to find in a 
few minutes valuable investment facts 
you want to know. Nearly 26,000 copies 
mailed to customers in past 344 months! 
Return “ad” today with $5 Check or 
Money Order for your copy. Or send $11 for 
6 months’ trial subscription for FINANCIAL 
WORLD and receive the newly-revised 
“STOCK FACTOGRAPH” MANUAL in ad- 
dition to 26 weekly copies of FINANCIAL 
WORLD, and 6 monthly copies of “INDE- 
PENDENT APPRAISALS” with useful 
DATA and RATINGS on 1,970 listed stocks. 





SAMPLE PAGES 
Sent Free on Request 


FINANCIAL WORLD 


50 Years of Service to Investors 
86-FB Trinity Place, New York 6, N. Y. 
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For EXCLUSIVE, Up-to-Date 


REPORTING on UTILITIES 
Send $1 for Introductory Copy: 


Utility Spotlight 








We eT the effect of 
Witt v* SELLING PRESSURE 
The forces controlling trends! 

Send $1 for latest Report 
covering present situation 
LOWRY’S REPORTS, Inc. 
250 PARK AVE., NEW YORK 17, N. Y. 








MARKET COMMENT 





by LUCIEN O. HOOPER 


Encouraging developments 


Up To THE time this is written (No- 
vember 17) the stock market has been 
unafflicted by any unhealthy emotional 
movement such as could have impaired 
its technical position in the weeks di- 
rectly after the Presidential Election. 

The excesses it does not commit do 
not have to be corrected. 

As stressed two weeks ago, however, 
there still are two negative influences 
to watch: (1) The long-enduring stub- 
born ceiling in the D-] Industrials at 
the 278-281 area; and (2) the growing 
abundance of goods and commodities 
vis-a-vis the less abundant supply of 
commercial money. 

My guess at the moment is that the 
demand for shares may develop enough 
“steam” temporarily to pierce the price 
ceiling, and that the more deflationary 
factors in the economy will make them- 
selves felt after the beginning of 1953 
rather than in December. 

The big plus factor at the moment 
is “a better feeling” regarding securi- 
ties. Many analysts think what they 
call “more confidence in the future of 
the private enterprise system” should 
cause price-earnings ratios to rise two 
or three points (say, from 10 times 
earnings to 12 or 13 times earnings), 
and the “spread” between bond yields 
and stock yields “long so abnormally 
wide” to narrow. They reason that 
earnings and dividends actually could 
decline with stock prices either sta- 
tionary or rising. It is exceedingly hard 
to measure this so-called “confidence” 
factor; but no doubt it exists. 

Thus far there is little more “public” 
participation in the market than before 
election. There is more volume, but 
most of the increase in transactions can 
be attributed to the same professional 
and sophisticated investors. The stress 
on quality is as strong as ever, and 
there is even more of an inclination 
to grade up the quality of portfolios. 
This stems from an unusual amount of 
year-end loss taking in speculative 
equities which usually are being 
switched into better stocks rather than 
into issues of the same type. 

The Street is convinced that a re- 
vision in “margin” requirements is near 
at hand whereby the collateral loan 
value of listed securities may be in- 
creased from 25% to as much as 40% 
or 50%. It could be announced before 
this gets into print. The margin change 
probably has been delayed by the elec- 
tion result, the authorities thinking it 
undesirable to add any fuel to the 
flames until after the election “cele- 
bration” spent itself. 
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Brokers are in complete agreement 
that listed securities have been dis. 
criminated against by 75% margin re. 
quirements. Even 50% hardly would be 
more than a _ niggardly allowance. 
Brokers are not so sure, however, that 
lower margin requirements immedi- 
ately will revive speculation. Many 
think any change in the public’s att- 
tude (and in volume ats prices) re. 
sulting from lower margins will develop 
gradually rather than immediately. 

In coming weeks there will be in- 
tense discussion of the actual changes 
the new Administration will make. No 
doubt there will be a strenuous attempt 
to cut Government outgo, and the place 
cuts can be most effective is in re 
armament expenditures. There is under- 
cover talk, for instance, that “billions 
can be saved in the aircraft program’ 
without hampering the services. For- 
eign aid can be cut back a little, but 
probably not so much as rearmament. 
The excess profits tax would seem to 
be a dead duck. Already much is heard 
in Washington about the theory that 
lower taxes (in some areas) actually 
may yield a higher dollar revenue; and 
that philosophy may spread. In the 
writer's opinion, lower capital gain 
taxes would earn more revenue; 
so would lower excise taxes on whiskey. 
There may be some longer-range it- 








with 1953 
Attraction 


STOCKS 


In our weekly bulletins, we are currently 
selecting and analyzing stocks which appear t0 
have OUTSTANDING ATTRACTION for 
1953. 


We are also setting forth a sensible and forth 
right MARKET PROGRAM for 1953. 


Today, as always, investors need the best 
market judgment available. You need e 
advice on when and why you should buy, sdll, 
or hold. Last year, we recommended PH 

at 22%;; SPERRY CORP. at 27%; sé 
UNITED AIRCRAFT at 28..- 

To protect your capital, and to avoid makin 
a costly move in an old and high market 
vulnerable to major decline, SUBSCRIBE 70 
BARBOUR’S DOW THEORY SERVICE 10- 
DAY. 


You will receive our current analyses of 
“Stocks With 1953 Attraction’ and suéé* 
tions for procedure by return mail. 


Subscription Rates: 3 months $15 


One year $ 
BARBOUR’ 


105 West Adams St., Chicago 3, IMinois 
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yestment implications in this para- 
graph, but let's not emphasize them 


too much just yet. This is a good time | 


to feel one’s way along rather than to 
go overboard. 

Perhaps readers will be interested in 

some of the more important possible 
beneficiaries of excess profits tax re- 
lief. An imperfect and entirely inade- 
quate way to identify them is to com- 
pute the indicated per cent corporation 
income tax actually paid in 1951: 
Goodyear, 73.8%; Timken Roller Bear- 
ing, 71.7%; U. S. Rubber and Libbey- 
Owens-Ford, 70%; Owens-Corning Fi- 
berglass, 694%; Rohm & Haas, 69%; 
Allis-Chalmers, 68%; Sperry, 68%; Good- 
rich, 67%; General Electric, Interna- 
tional Paper and General Motors, 66%; 
Minneapolis-Honeywell, Dixie Cup and 
Reynolds Tobacco, 65%; and Hallibur- 
ton Oil Well Cementing, General Tire 
and Owens-Illinois Glass, 64%. Du Pont 
is paying a higher EPT than most of 
the major chemicals. This year the steel 
companies will pay small EPT’s as 
against last year because of the steel 
strike (which cost the Government a 
whale of a lot of revenue), and it is 
doubtful if 1953 earnings (with opera- 
tions lower after the first quarter) will 
be high enough to make this industry 
much of an EPT relief beneficiary. In 
any event, of course, the EPT does not 
expire till June 30, so half of next year’s 
net will be subject to the present tax. 
I'm willing to go out on a limb and 
predict that there won't be any in- 
crease in the normal and surtax to make 
up for the end of EPT. I think Con- 
gress will take a chance with a budget 
deficit before it increases taxes. 

United Fruit (57) looks like one of 
the cheaper “blue chips” and purchase 
for investment is encouraged. The com- 
pany has had a poor year, with net in 
1952 not much more than $4 a share 
against $5.80 in 1951; but next year 
promises to be better with more new 
Central America plantations in produc- 
tion and less Equador competition due 
to the spread of the banana disease to 
that country. It is probable that the 
importance of the railroad suits against 
the company has been overplayed. 
United Fruit has no bonds or preferred 
and has paid a dividend in every year 
since 1899, 

Seaboard Finance (22) is thought to 
have earned about $2.20 a share in the 
year ended September 30, against the 
$1.80 dividend which offers a return 
of better than 8%. This is the fourth- 

argest small loan company, and it is 
growing fast. For anyone who wants a 
igh return plus reasonably well as- 
sured moderate appreciation over a pe- 
tiod, this stock would appear to be a 
good investment. 


(ConTINVED ON PAGE 40) 
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GROWTH STOCKS 


5 little companies with big growth potentials. 


big companies with big ideas—just entering 
a period of added growth. 


It is readily possible for youto ent day Growth Stocks will 
multiply your original invest- help you. It is the result of a 
ment largely in only a few penetrating study of all the 
years, by investing in wisely stocks on the exchange, on the 
selected growth stocks. curb, and of hundreds of un- 
Hundreds of stocks have listed stocks. Of these thou- 
yielded big profits in the past. sands, 10 have been selected as 
Scores promise big future having excellent prospects for 
profits. earning large profits during the 
The special report on 10 pres- next few years. 


A special report giving the names of these 10 companies, 
and an analysis of their operations in terms of the future, 
will be sent to you at once if you fill in this coupon and 
return it with $1.00. At no additional cost you will also get 
the next four issues of Poor’s Investment Advisory Survey, 
one of America’s most popular investment services. 


ACT NOW-—MAIL COUPO 





s I enclose $1. Send me Standard & Poor’s Special Study on 10 
Selected Growth Stocks. Ato additional cost please send me 


the next four issues of Poor’s Investment Advisory Survey. 


% ' 

i Name i 

| Address ; 
City Zone 

| State Date { 

att 














(Offer open to new readers of this Survey o1:ly.) 


POOR’S INVESTMENT ADVISORY SURVEY 


Published by Standard & Poor’s Corporation (Established 1860) 
The Largest Statistical and Investment Advisory Organization in the World 
345 Hudson Street, New York 14,N.Y. 4502-172 
es Se ee ee ee | Ul Sl 























A TIME-TESTED RELIABLE METHOD OF 
FORECASTING MAJOR TRENDS IN THE 
STOCK MARKET & BUSINESS IN GENERAL 


This monthly investment service is based on the study and analysis ot banking 


statistics as reported by the United States Federal Reserve Board 
BY SUBSCRIPTION ONLY: $35. PER YEAR 
RECENT ISSUE AND DESCRIPTIVE FOLDER SENT ON REQUEST 
BOLTON, TREMBLAY & COMPANY 
680 Sherbrooke Street West MONTREAL, CANADA 
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STOCK ANALYSIS 





Long-range investment confidence strengthened 


ENOUGH TIME has elapsed to permit a 
sober and unemotional evaluation of the 
importance of General Eisenhower's 
election from the investor’s point of 
view. He did not promise miracles, and 
we should not expect any miracles, 

The new President is not starting 
fresh, with a clean slate. He is taking 
over the management of a going con- 
cern—its assets as well as its liabilities— 
and the new approach, the change in 
policies cannot possibly show up over- 
night. 

As investors, however, we appraise 
and anticipate probable future trends 
and do not wait until likely develop- 
ments have become established facts. 





New “BUY-HOLD-SWITCH” Report on 


TT CANADIAN OILS 
= SELLING UNDER °20 


Selects 16 for BIGGEST Profits in Next Upswing 


Ar Canadian Oil stocks now verging on a new upward climb 


comparable to the huge gains of 1951—early ‘52? Are the 


greatest 
boom still ahead? . 


evelopments in our northern neighbor's 


‘black gold”’ 


. The latest reports from the expanding oil and 


gas fields of Canada appear to support these conclusions. 


Providing a sound factual basis for our expectation that a new 
wave of optimism will overtake Canadian Oils very soon are such 
significant items as: (1) The possible approval of a second major 
natural gas pipe line by mid-1953; (2) An expected 50% jump in 
production when a second oil line is opened; (3) The added market 
outlets resulting from a 50% cut in the U. S. oil tariff; (4) New ex- 
ploration, new wells, new pools, and the new Peace River oil rush. 


16 STOCKS RATED “BUY” FOR 


Recent market action indicates 
that the ‘‘correctional’’ period in 
Canadian Oil stocks is just about 
over. Moreover, it should give way to 
a strong resurgence of early 1952’s 
sensational bull market which 
brought up to 300% profits to holders 
of these issues. Hence the time for 
you to act on these potentially dy- 
namic stocks is now while they are 
at temporarily de me levels. And, 
our new 15-page rt, ‘‘Analyzin 
71 Canadian Oils Se ling Under $20,’ 
available now for only $1, can help 
you to select today’s best buys for 


BIGGEST PROFIT OPPORTUNITIES 


the anticipated new upsurge. 

For, not only does this unique 
Report analyze for the first time 71 
listed, actively-traded, low-priced 
Canadian Oils (giving you facts and 
figures on capitalization, workin 
funds, reserves, per share values al 
acreage holdings) but, in addition, 
it makes specific “‘Buy-Hold-Switch”’ 
recommendations on every issue. 
And, highlighted for you are 16 
stocks priced from $1.50 to $13 which 
are shaping up, we believe, to be 
your sharpest climbers when the big 
advance gets under way. 


This comprehensive ‘‘first-of-its-kind”’ Report will enable you to 
take the fullest advantage of one of the year’s best ““buy-points” 
in stocks which now afford vou, in our opinion, possibly the greatest 
profit opportunities available in the market today! 


FILL IN AND MAIL COUPON TODAY 


Incorporated in 1923, 


Oil Statistics Co. has l OIL STATISTICS CO., INC., Babson Park, Mass. 
for more than a quarter | Enclosed is $1. Please send me your report 


century served anation- 
wide group of Oil com- 
panies and Oil inves- 
tors. | 
OIL STATISTICS CO., INC. 
Babson Park, Mass. 


“Analyzing 71 Canadian Oils Selling Under $20” 








Most important, in my opinion, is the 
restoration of confidence, in the ip. 
tegrity of the dollar on the one hand, 
and in the stability of our economic and 
social structure, on the other. 

I believe we are justified in ow 
hopes and expectation that the new 
Administration will not deliberately em- 
bark upon a policy of further inflation, 
This is important, because it removes, 
or at least diminishes, the fear in the 
minds of many people that their dollar 
will be worth less and Iess as time goes 
by. Fear of inflation has driven many 
investors to invest in common stocks to 
an extent which, under normal condi- 
tions, would not be considered conser- 
vative. Now it seems that we may be 
able to return to more appropriate in- 
vestment practices. 

Investors have complained, and with 
much justification, that the New Dea 
and the Fair Deal have discriminated 
against them; that their share in the 
national income has been steadily re 
duced; that they have been subject to 
double taxation; that they have failed 
adequately to participate in the greater 
productivity of industry; that the value 
of, and the income from their invest 
ments have not fully kept pace with 
the rate of dollar depreciation. 

Again, it would be folly to assume 
that all inequities will be eliminated in 
short order. It cannot be done, and we 
must have no illusions on that score. 
Business and industry and the investor 
do not expect, and do not ask for 
special favors. What they have a right 
to expect is impartiality on the part 0 
their Government, and that, alas, has 
at times been rather conspicuously ab- 
sent in the last two decades. I hope, 
and I believe, that General Eisen 
hower’s regime will restore this impal 
tiality. 

There can be little doubt that invest 
ment in American industry will be mor 
attractive when we can trust UW 
government to deal fairly with the bust 
ness man, to regard a profit as a reward 
for efficiency and ingenuity, not 
something that must be limited by law. 
In due course, I am sure, greater in- 
vestor confidence will be expressed 4 
higher stock »rices, thus narrowing 
present unduly wide spread er 
stock and bond yields. 

‘ Is it not remarkable that the 30-ye# 
debentures of the American Telephon 
¢& Telegraph Company now afford 
yield of only about 3%, while the com 
pany’s common stock, which has 
the same annual dividend of $9 
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more than three decades, affords a re- 
turn of over 5%%? Here we have a clear 
example of the investors’ doubt that the 
company will receive a fair deal from 
the regulatory authorities, Although the 
Federal government can not dictate the 
olicies of the State Public Service 
Commissions, the atmosphere and atti- 
tude towards business prevailing in 
Washington will not be without effect 
in the various states. Therefore, for the 
first time in a great many years I now 
recommend purchase of the common 
stock of American Telephone and Tele- 
graph Co. as a conservative investment 
for a liberal income and gradual price 
appreciation. 

The more favorable investment cli- 
mate resulting from the election of 
General Eisenhower is undoubtedly an 
important stock market factor. Never- 
theless, economic realities will continue 
to have a bearing on the price trend of 
common stocks. Stimulated by acceler- 
ated defense spending and by the eas- 
ing of instalment mortgage credit regu- 
lations, business activity is at a peak. It 
will not be easy to keep it there, and if 
military spending begins to slow up, as 
it may some time next year, the Ameri- 
can economy is going to face a problem 
of readjustment which must be solved 
if we are to avoid a setback in business. 
The problem is not beyond solution and 
there is no reason whatever to be un- 
duly pessimistic about it. Yet, since 
now we can relax somewhat in our fear 
of continuing inflation, we may as well 
follow a prudently cautious investment 
policy and use periods of pronounced 
market strength to transfer some of the 
funds presently invested in volatile in- 
dustrial and railroad stocks into some- 
what less vulnerable investments such 
as American Telephone & Telegraph. 


ON THE BOOKSHELF 





Effects of Taxation on 
ndustrial Location 


Study of the relationship between pre- 
vailing state and local taxes on selection 
of a prospective industrial plant site. 

survey of several firms’ tax bills in 
19 states leads author to conclude that 
all generalizations concerning the effect 
of tax differentials on choice of plant 
location are dubious, that tax considera- 
tions have no weight with regard to 
market and resource oriented industries, 
while they may be significant in others. 
Contains method for computing total 
tax outlay for any concern, and sugges- 
tions for improving existing methods of 
industrial taxation (by Joe Summers 
Floyd, Jr., The University of North 


arolina Press, Chapel Hill, N. C., 
1952, $3). 
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our clients . 


3 Special Situations For 








Rich Rewards Soon 
IN BIG MARKET RALLY 


Singled out of 1000 issues under daily scrutiny by our staff. 


1. A high-leveraged, low-priced dividend payer that moves twice faster than 
the average. Hidden growth prospects, unearthed by our analysts, are really 
amazing. This fast-moving stock can double your money. 

2. On the bargain counter at less than 50%, of its 1946 selling price which can 
be equalled again, especially as company is in much better position today as 
new conditions point to increased earnings and increased dividends. 

3. Essential supplier to chemical, utility, oil, railroad, construction and mining 
industries. This low-priced stock yielding over 7%, is all set for big rise in ex- 
pectation of much larger earnings with decreased taxes and less Govt. controls. 


Special situations like these are over-depressed stocks with features overlooked or un- 
known for awhile by most people. They often move fast like the following flashed to 


Fresnillo Co.—54%, Wilcox-Gay—45% (in two weeks). 
FREE With 4 Weeks Trial to Special Situations For Only $5 


“Special Situations,” a well-established advisory service, picks out dynamic stocks with 
patterns of their own, regardless of over-all market trend. Each issue includes chart of 
the stock’s price pattern and long-range financial statistics. Send coupon with $5 NOW. 


SPECIAL SITUATIONS (Published by DuVal's Consensus) 
Dept. B-141, 41-45 Crescent St., Long Island City 1, N. Y. 


Send me exclusive report on “3 Special Situations For Rich Rewards Soon” and 
4 weeks’ trial subscription featuring a Special Situation every week. I enclose $5 


(Air Mail $5.25). 


NAME 
Please print plainly 


. . Northrop Aircraft—42% profit, Affiliated Gas Equip.—32% profit, 











There’s PROFIT for you 


Get the only weekly 
four-page comprehensive 
analysis of all grain market 
factors, specific buy/sell 
advices, stop-loss points, 
_and:full-scale charts with 
their technical meanings. 


New booklet of success- 


OATS: 
ful grain traders’ rules siven (SOYBEANS 


Send now. Just $20 a quarter. Trial sub- 
scription, plus trading rules, only $2. 


The Robert Moody Grain Analysis 


BOX 599 LA JOLLA, CALIFORNIA _| 





in 
WHEAT 
CORN 























STOCK “TIMING” 


and the 


GENERAL MARKET 


Stop buying and selling blindly. Let us 
help you pick the right time for action 
with stocks that will most likely out- 
perform the market. Take advantage of 
our ‘“‘Timing Service’ for stocks and the 
general market. 


NOW YOU CAN SEE & KNOW 
WHEN TO BUY & SELL... 


with our strength trend lines on any listed 


stock. 
10 Weeks Sub- 
& R E — seri ption to our 
17 enpe, fen t a o9 aaa 
our a to “Stocks Rated 

Tacti subscribers 

& zogetas Wece jo B beenrrenr 
es Only $10.00 


“Follow the trend for Gain and Profit” 


STOCK SCIENCE 


144 Beacon St., Jersey City, N. J. 
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H-O-W F-O-R-T-U-N-E-S 
A-R-E M-A-D-E 


“Have taken over $100,000 profit out of 
commodity trades the past 2 years because 
of your service.’””—KANSAS. 

“Made about $26,000 on a capital of about 
$5,000 to begin with.”—N.C. 

“More than DOUBLED my money in com- 
modities following your advice, since latter part 
of August to early December 1951.’”—TEXAS. 

“Following your market advice, made some 
big money.—Through profits from your advice, 
have just purchased ANOTHER 160-acre 
ranch.’’—CALIF. 

“Completed 12 profitable trades and no losing 
trades with your fine service.’”,—TEXAS. 


H-O-W DID THEY DO IT? 


Easily—quickly—following DEFINITE advices in 
our twice-a-week ‘Tuesday-Friday market letters 
covering: (1) COTTON (2) COTTONSEED OIL 
(3) SOYBEANS (4) WHEAT (5) CORN (6) OATS 
(7) STOCKS. 

COMMODITY trading is very fascinating—at times 
they move FAST, yielding BIG profits QUICK! 
We help our subscribers make money in COM- 
MODITIES, then transfer part of profits to STOCKS 
we recommend. We advised buying GILLETTE in 
1942 at $1.50, more in 1949 at $12.50, now $32.50. 
GOODRICH in 1942 at $6, more in 1942 at $22.75, 
now $68.50. WHEELING STEEL at $13, now $36; 
ATLANTIC REFINING at $13, now $33. KIMB 
CLARK at $18, now $51. CITIES S 

» now at $102. UNION BAG & PAPER 
$22%, now $48. WORTHINGTON $14, now $31. 

Our market studies date back to year 1918. Market 
Advisory Bureau began business Feb. 1, 1928—now 
in our 24th year. Registered with Securities & 
Exchange Commission. MOST LOOKED-UP-TO 
COMMODITY-STOCK SERVICE IN THE WORLD! 

TO GET ACQUAINTED: Our next 5 complete 
TUESDAY and FRIDAY market letters, covering 
ALL 7 BIG MARKETS mention above, via 
airmail—ONLY $1. IMMEDIATE ACCEPTANCE. 
Use form below. 


Market Advisory Bureau 
Dept. FM—P. 0. Box 2106—Atlanta |, Ga. 
Send me your next 5 complete market letters 


covering all 7 great markets mentioned above, via 
AIRMAIL. Enclosed is $1 


See OOH eee EERE EEE EEE EE EEE EEE HEE E EEE ES EOS OOS 














FREE LIST 


PAID ON 


-. INSURED 


* SAVINGS ACCOUNTS 


by Insured Savings and Loan Associations. 
Each account 100% INSURED UP TO 
$10,000 by a Permanent Agency of United 
States Government. IMMEDIATE PLACE- 
MENT and FUTURE COMMITMENTS 
now being accepted for ALL TYPES of 
Personal Savings, Corporations, Trust and 
Pension Funds. Our list preferred and 
adopted by Professional Men and Women, 
Administrators, Trustees, Federal and State 
Credit Unions, Churches and Charitable 
Organizations, etc. Our Services are FREE! 
Ask for Cenfidential Report #277 
INSURED ASSOCIATIONS 
DIVIDEND BUREAU 
A-78, 53 State St., Boston 9, Mass. 











WHAT'S AHEAD? 


Ten reports ayear by Edward R. Dewey 


(co-author Cycles—The Science of Prediction) 


Sent to persons who contribute 
$10 a year to 
Foundation for the Study of Cycles 
9 E. 77th Street, New York 21, N. Y. 


Also, as a “dividend,” a chart of various 
stock market cycles, projected to 1990. This 
projection, made in 1944, has worked amaz- 
ingly well for eight years. You will want to 
see what it indicates for the future. Send $10 
check today. Money back in full if not de- 
lighted with first report. 














HANDSOME RETURNS 


in Mail Order. Start on a shoe string 
and earn a substantial income. Details, 
ideas, know-how in “HOW TO START 
YOUR OWN MAIL ORDER BUSINESS.” 
—PRINTERS’ INK: “A Well Organized, 
Compact and Practical Guide.” — KIP- 
LINGER’S MAGAZINE: “... presents a 
made to order opportunity ‘to the shy 
but resourceful person. .. .” — FORBES 
MAGAZINE: Shows how to start 
with a minimum capital outlay. 
Only $2. Refund privilege. 
STRAVON PUBL., Dept. T-7011 
113 West 57th Street, N. Y. C. 19 














GRAIN TRADERS 


A BETTER WAY TO MAKE }p 
SOMETHING DIFFERENT! 


CONSISTENT PROFITS 
LET ME TELL You HOW! 





‘dl 


ASSOCIATION 
ANDERSON © INDIANA 














THE TAYLOR 
TRADING TECHNIQUE 


By Georce D. TayLor 
Contains (3). Methods, for commodity-grain- 
stock traders. For daily active trading, with 
the only “Automatic Tape Reader”—The 3-Day 
Method—and The Basic Method for Trend 
Trading in stocks. Not an advisory service 
or charting system. 
Send for a descriptive folder. 


pty PUBLISHING co. 


0. Box 7265 Station G 
Los anaes! 37, Calif. 











MARKET COMMENT 





(CoNTINUED FROM PAGE 87) 


The carpet business seems to have 
taken a turn for the better. Most of 
the carpet shares are close to their 
lows. Firth Carpet (11%) and Bigelow- 
Sanford (13) would appear to be more 
depressed than the rest. Lees and Mo- 
hawk Carpet are not down so much 
and represent more quality. ... New 
York Central is having some good 
months, and the stock looks interesting 
as a pure speculation. . . . Southern 
Railway's 1952 earnings are being esti- 
mated as high as $18 a share; when 
the bond refinancing is out of the way 
early next year, a dividend increase 
probably will be considered. . . . Many 
careful students of quality are buying 
Du Pont (90) on the theory that the 
post-EPT earning power of the com- 
pany may be as high as $8 a share and 
that a price-earnings ratio of 15 to 18 
times earnings is justified. .. . Watch 
for some very good Automobile Com- 
pany earnings in the fourth quarter 
and the first and second quarters of 
1953. . . . General Motors, in the 
writer's opinion, is far from high; 
Chrysler looks good, and Studebaker 
seems definitely undervalued. : 
Everywhere in the drug trade you get 
the opinion that the antibiotics busi- 
ness, from the standpoint of the pro- 
ducers, is simply rotten. . . . Sunbeam 
(30%) seems to be headed into a won- 
derful fourth quarter; earnings com- 
parisons for the second half of 1952 
versus the second half of 1951 will be 
exceptionally inspiring for this “growth” 
company which seems to be back in 
stride. . . . The tobacco business seems 
to be turning an important corner, 
which makes American Tobacco look 
good. . . . Don’t:take cross-currents in 
prices for low-priced and depressed 
speculative stocks too seriously these 
next few weeks; there will be a lot of 
tax selling and a careful buyer should 
be able to pick up some bargains. 


Advance release by air mail of this regular 
article will be sent to interested readers 
on the day of its writing. Rates on request. 











R. J. Reynolds Tobacco 
Company 


Preferred Stock, 3.60% Series 
Preferred Stock, 4.50% Series 


Quarterly dividends of 90c per share 
on the Preferred Stock, 3.60% Series, 
and of $1.12\% per share on the Pre- 
ferred Stock, 4.50% Series, have been 
declared, payable January 2, 1953 to 
stockholders of record at the close of 
business December 10, 1952. 


W. J. Conrap 
Winston-SaceoM, N. C. Secretary 


November 13, 1952 
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E.1. DU PONT DE NEMOURS & COMPANY 
Wilmington, Delaware, November 17, 1952 


wIp>— 


The Board of Directors has declared this day 
regular quarterly dividends of $1.12 a 
share on the Preferred Stock—$4.50 Series 
and 87'/2¢ a share on the Preferred Stock 
—$3.50 Series, both payable January 24, 
1953, to stockholders of record at the close 
of business on January 10, 1953; also 
$1.00 a share on the Common Stock as 
the year-end dividend for 1952, payable 
December 13, 1952, to stockholders of 
record at the close of business on Novem- 
ber 24, 1952. 


L. pu P. COPELAND, Secretary 
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Tennessee Gas 
Transmission 
Company 


DIVIDEND NO. 21 


The Board of Directors has de- 
clared a quarterly dividend of 35¢ 
per share on the Common Stock, 
payable January 2, 1953 to 
stockholders of record on 

December 8, 1952. 


W. D. WALSER, 


~~ Fr», naa 











REEVES BROTHERS, wc. 


DIVIDEND NOTICE 
A quarterly dividend of 30c per 
share has been declared, payable 
December 12, 1952, to stockholders e 


of record at the close of business 
December 2, 1952. The transfer 
books of the Company will not be 
closed. 

J. E. REEVES, Treasurer 
November 17, 1952. 
































A regular —— — 
dend of 50¢ per share has 
been declared on the Capital Stock of “ 
Company, payable December 16, ee 
stockholders of record November 28, 1! 
The stock transfer books will remain ope? 


E. W. ATKINSON, Treasurer 
November 7, 1952. 


























Chapters : 


© Public Enemy No. 1 


It's Your Stomach 

The Fat People 

To Die or Diet? 

“| Didn't Sleep A Wink 

All Night!’ 

® You Too Can Have An 
Ulcer 

® It’s Easy to Go Crazy 

* Are You a Hypo? 

* The Smoke Eaters 

® Say When! 

® What About Colds? 

* How To Take A Vacation 

* Exercise is for Horses 

* “Hard Work Never Killed 
Anybody’ 

* The Sex Problem 

* Mind Over Matter 


* Darn It, 1 Am Growing Old! 


* Doctor, Doctor, Who’s Got 
a Doctor? 


* DoRules Run You Ragged? 
































It’s a great consolation to your widow to know you 
were a terriffic success before your untimely end. “Jones 
was certainly the most promising man in the firm! And 
so young, too.” 
But it’s a lot more fun to stick around and share the 
fruits of your success with your family. 
Here is a new form of health guide-book for ex- 
ecutives. It tells you how to kill yourself by doing 
deliberately all the things you’ve been doing anyway 
— overeating, overexercising, overworking and over- 
worrying — pick your own poison. If you’re determined 


panne: Stipe Oa to kill yourself — read ‘This Will Kill You’ and learn 






















YoU. 


By Charles Furcolowe 
Foreword By 


Dr. George W. Calver, 
Attending Physician to 
Congress of the U. S. 











Overweight executives have 
a better chance of early 
death, have more heart di- 
sease, more high-blood 
pressure, more diabetes, etc. 
than their thinner associates, 
according to a recent Met- 
ropolitan Life Survey. Chap- 
ter 5 ‘‘To Die or Diet?’’ is 
recommended reading for 
corp ti tives with 
corporations who want to get thin. You'll find 
a sure-fire reducing diet and ‘9 profitable 
pointers for losing weight but not your 
life! Other chapters provide equally valuable 
health hints. 


What Others Say: 


Here’s a well-known executive's 
reaction: ‘‘You'll prolong your life 
if you read, digest and follow 
this book.’’ And here’s how 
the book strikes a famous 
physician: ‘‘The most enter- 
taining health book | have 
come across in my forty 
years of medical experi- 
ence — chock-full of 
sound health hints 
that may well add 
years te your 
life.‘’ 


























how to do a professional job. On the other hand, if 
you're in no hurry to end it all, you can add years 
to your life by doing just the reverse of the “spirited” 
instructions in this unique volume. 
Written in humorous style — with clever cartoon il- 
lustrations — this is a “deadly” serious book. In twenty 
delightfully whimsical chapters, Mr. Furcolowe covers 
completely the field of our “grave” mistakes in living 
— points out the easy path to an early funeral. 
While the many examples of how to end it all will 
amuse you, they’re also designed to bring you up short 
with “Say, that’s exactly what I’ve been doing — and 
shouldn't’. 
Under the critical supervision of a distinguished phy- 
sician, Mr. Furcolowe has prepared this book with 
careful attention to vital statistics and case histories. 
But as an experienced writer, he presents his health 
facts with delightful charm and readability. 
Here’s a health book that will bring you both pleas- 
ure and profits. 
Read it now, instead of later in the hospital! 
Reserve a Copy at Your Book Store or Mail Coupon 












B. C. Forbes & Sons Publishing Co., Inc. 
80 Fifth Avenue, New York 11, N. Y. 


Enclosed is $2.75 for a copy of the new executive's health 
%, book “This Will Kill You” by C. Furcolowe.! understand that 

] if it doesn’t add years to my life, | can get my money back! 
(On N. Y. C. orders, please add 3% Sales Tax) 
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S2e Your Se 
In (Sree F hledefphia 


If your business is supplied by, or serves heavy industry, ori 
otherwise basic to our economy—if it requires direct, long ¢ 

short haul transportation by rail, highway or sea lane—ifit 
needs skilled labor, or quick and easy access to raw materials, 
foreign or domestic—if it must have low-cost and plentiful 
electric power for to-day and the certainty of more when 
you'll want it—then set your site in Philadelphia. Some sites 
offer some of these necessities to industry. Only Philadelphia 
offers all of them . . . plus the unique advantage of building 


your future in the most progressive Port-City in the World. 


PHILADELPHIA ELECTRIC COMPANY, 
Seung the Wbrkdé Greatest Inductaa! Ares 








